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NADA TO RETURN IN 1936 


Sparks 


The Curtains Fall 
Highlights of the Week 
Richberg Makes Friends 

Rotary Entertains 
Adcrafters Ahoy 


oe 


By 
Chris Sinsabaugh 













T= CURTAIN DROPS today 
on one of the most colorful 
weeks of automotive activity in 


the history of the industry. De- 
troit has been the storm center 
with its NADA convention, the 
SAE annual meeting and the De- 
troit show as,the lodestones that 
have focused the eyes of manu- 
facturers, dealers, and engineers 
on the motor capital. Coinci- 
dental with all these, there have 
been dinners, lunches and cock- 
tail hours that have kept the Paul 
Prys hopping and furnished lots 
of interesting copy. 


* * 


THERE WERE two high spots 
in this socalled social activity, the 
NADA banquet with Donald Rich- 
berg, the “assistant president” of 
the United States, delivering what 
undoubtedly were the views of 
the administration at Washington 
on such automobile problems as 
the employment situation and the 
code, and the talk that W. C. 
Cowling, sales manager of Ford, | 
gave at the Rotary Club luncheon. 
Too, there was the Adcraft Club 


| granted 





luncheon on Friday, with F. W. 
A. Vesper, president of NADA, as 
the guest speaker. This last func- | 
tion brought out just about the} 
finest array of brass hats at the} 
wax works table that I have seen 
outside of one of the old NACC 
banquets in New York. 


SOMEHOW this Richberg made 
an impression on us automobile 
folk. We found he hasn’t horns; 
he really has an infectious smile, 
a friendly voice and a gift of 
oratory that held his audience to 
the very end. As I interpreted 
his talk on the employment situa- 
tion, he undoubtedly favors the 
staggering of new model an- 
nouncements and he thinks that 
this can be brought about effec- 
tively in one year, not a dozen 
as some seem to think. He thinks 
the code is working well and that 
as soon as the wrinkles have been 
ironed out that it will be accept- 
able to all parties concerned. 

Yes, I liked the way Richberg 
talked and I thought he struck 
a keynote when he declared that 





“the time has arrived for less 
talk and more action.” 
* * * 


THE ROTARY CLUB luncheon 
gave the automobile industry a 
chance to really get acquainted 
with Bill Cowling, who seldom 
talks in public. Few of us sus- 
pected that he was such a power- 
ful speaker and such a master of 


(Continued on Page 13, Col. 1) | 








Install Stout at SAE Dinner 


e— 


901 Attend 
As Society 
Ends Week 


Detroit, Jan. 18.—The SAE din- | 
ner, Thursday night, at which | 
W. H. Stout, of the Stout Engi- 
neering Laboratories, of Dear-| 
born, Mich., was installed as} 
president for the 1935 season, cli- 
maxed the week’s work of the 
2,000 automotive and aviation en- 
gineers who came here for the 
annual convention of the society. 

The dinner was the largest 
event ever held by the SAE, 901 
seats being filled, with overflow 
diners scattered in other rooms. 
Over 300 members requesting 
seats failed to get in. 

Barney Roos, the retiring presi- 

(Continued on Page 18, Col. 1) 





Govt. May Buy 


Repair Parts 
For Ford Cars| 


Washington, Jan. 18.—-Author- 
ity to buy repair and replace- 
ment parts for Ford Motor Co. 
automobiles and trucks now 
owned by the Government, with- 
out requiring submission of a 
certificate of compliance with the 


| code from the manufacturer, was 


to Government depart- 
ments and agencies here this 
week through an order issued by 
the National Recovery Adminis- | 
tration. 

The order was issued so the 
Fords now in service may be used 
Col. 


(Continued on Page 3, 3) 





Richberg Warns of Gout 
Control of All Industry 


Detroit, Jan. 18.—-Donald R.) 
Richberg, executive director of | 
the National Emergency Council, 
speaking before automobile mak- 
ers and dealers at the annual 
National Automobile Dealers’ 
Assn. banquet here this week 
said that the automobile industry 
has an obligation to aid in the 
settlement of problems created by 
its forward rush of the past 
several years. 

“Tt is an old, old story,” Rich- | 
berg said, in mentioning the pos- 
sibility of government control, 
“that the business which will not 
regulate itself to eliminate its 
harmful practices will eventually 
be regulated ‘to the queen’s| 
taste’—-but hardly to its own. 

“During the ‘roaring twenties,’”’ 
he said, “the automotive industry 
gave employment directly and in- 
directly to millions, and provided 
cars for millions, and poured out 
billions of dollars into national 
wealth and income. It was in 

(Continued on Page 12 Col. 1) 
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|'D. G. Roos, retiring president of the SAE, bids “Bon Voyage” to 


Wm. Stout, the new chief (right). 


Why Not An NADA Show? 


To the Editor: 


Inasmuch 
officials hav 


as the 
re shown the rar 


The Top Ten 


Passenger Cars 


First Ten 


in Registrations 


as Reported in ADN Today 


1933 
Pos. 
1—522,091 
2—520,675 
3—295,759 
4— 87,614 
5— 71,436 
6— 70,482 
7— 60,589 
8— 40,243 
9¥— 39,402 
10— 27,225 


Total 


1,844,607 


1934 
Make Pos. 
Ford 299,773— ‘ 
Chev. 468,549— 
Plym. 242,736— : 
Dodge 83,462— ! 
Pont. 84,130— 
Olds. 34,764— 
Buick 43,290— 
Stude. 34,441— | 
Terra. 35,277— 
Chrys. 28,278—1 
All Makes 

1,458,568 


See complete cumulative 


figures for 
28 states 


11 months plus 
for December, 


pages 16 and 17 inclusive. 





National Automobile 
e good judgment to settle im- | 
*mediately the question as 





Dealers’ Assn. 


to where the next national | 
convention is to be held, I | 
am tempted to make a| 
suggestion, for what it is| 
worth, which may solve at} 
least one of the problems 


which has been irritating 
the industry. 
My suggestion is that’ the 
(Continued on Page 18 Col. 4) 


Group Votes 
Vesper Head 
Second Time 
Over 4,000 Dealers Attend 


Convention; Discuss 
Factory Relations 





Detroit, Jan. 18.—At an execu- 
tive meeting Thursday, officials 
of the National Automobile Deal- 
ers’ Assn. voted to hold the 1936 
convention in Detroit. 

In the opinion of the officials 
of the NADA and dealer members 
who came to the annual conven- 
tion concluded this week in De- 

more construtive work 
accomplished than at any 


It was the largest meeting the 


| association has ever had, with 


nearly 4,000 dealers from every 
corner of the country registered. 
The incentive for the dealers was 
that the Detroit sessions would 
settle many of the questions 
which have perplexed the organ- 
ization since the Motor Vehicle 
(Continued on Page 15, Col. 1) 


Makes Payments 
For Attendance 
At Convention 


Detroit, Jan. 18.—In accovdance 


with the annual custom of Na- 
tional Standard Parts Assn., re- 
|funds totaling $22,270 are being 
made to the approximately 500 
jobber and manufacturer mem- 


bers of the organization, covering 
railroad transportation for mem- 
bers delegates to and from the 
annual NSPA convention held in 
Cleveland in November. 

Checks mailed to the associa- 
tion’s wholesaler members include 
payment of $5.00 per day for the 
five days of the Cleveland con- 
vention and _ exhibition period 
during which members attend- 
ance was required. 

“This annual payment to mem- 
bers which NSPA has made for 
years past,” explains E. P. Chal- 
fant, executive vice-president, “is 
unique in trade association prac- 
Col. 5) 


(Continued on Page 3, 





Chrysler Cites Efforts 
To Stabilize Employment 


Detroit, Jan. 18.—Progress to- 
ward stabilization of employment 
in the automobile industry is indi- 
cated by Walter P. Chrysler, 
chairman of the board, in a letter 
to employes of the Chrysler Corp., 
which will be published in the 
current issue of the magazine of 
the Chrysler Industrial Assn. 

The letter says: 

“When I worked as a mechanic, 
the most important thing to me 
was to be able to see beyond the 
next pay day. I have never for- 


gotten that, because it meant se- 
curity for my family, opportunity 
to plan ahead and get something 
more out of life. I want you to 
know that one of the most im- 
portant things I have been work- 
ing on for the last few years is 
what I can do in our plants to 
make work steadier than it is. 
“It is a difficult problem. Most 
people want to buy automobiles 
in the spring, and it is that peak 
which causes the ups and downs 
12 Col. 4) 


(Continued on Page 
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NIRB Fails to Mention 7-A in Recommendations 


Proposes Permanent NRA, 


But In a Modified Form 


By WILLIAM “ULLMAN 


Washington, Jan. 18. The 
black shadow of a very large 
doubt still lies athwart the future 
of NRA. Its blackness and size 
both were increased this week | 
when three different recommen- 
dations evolved from the 


consideration which the National | 


Industrial’ Recovery Board has 
given to the subject of the next 
chapter in NRA history. And, | 
even more significant than the| 
inability of the NIRB members 
to get together on a common 
program is the fact that none of 
the three recommendations| 
makes mention of Section 7-A. 
The board walked out on that | 
moot point altogether, leaving 
any recommendation to Congress 
to be made by the National Labor | 
Relations Board. 


Final Word from President 
The’ three 


tions rather than a legislative | 
draft ready for Congressional | 
consideration, embrace the fol- 


lowing proposals: 

1. That NRA be made perman- 
ent but 
trade practice provisions of codes 
made voluntary, with specific 
provisions outlawing price fixing, 
and with the requirement that 
codes be made compulsory for all 
industries. These codes, however, 
would deal only with minimum 
wages, maximum hours and the 
strict prohibition of child labor. 

2. That the present act, in un- 
changed form, be extended for a 
limited period. 

3. That a two-year time limit 
be set upon an NRA modified in 
the fashion suggested in the first 
recommendation. 

The number and variety of re- 
commendations 
ington that months of considera- 
tion of the problem of NRA’s fu- 
ture has left it exactly where it 
started and that the eventual, 
final recommendation for specific 
legislation will come from Presi- 
dent Roosevelt, himself. 

Uncertainty in official quarters 
as to just what is desirable in the 
way of continued participation of 
Government in business appar- 
ently is matched by a similar at- 


titude on the part of both busi- 
ness and labor Time seems 
greatly to have tempered the en- 
thusiasm of both groups for radi- 
cal change in the existing set-up. 
Neither is quite 2rtain now that 
Congress will prove to be the 
kind of ministering angel that 


they had hoped. In other words, 
both are somewhat fearful that 
they might get something less 
satisfactory than the present ar- 
rangement. 
“Might Be Worse” 

Originally both parties were de- 
clared to be in favor of radical 
changes in Section 7-A. Now the 
story goes that neither will op- 
pose its retention in the new law 
in its present form. It satisfies 
neither group, but William Green, 
president of the A. F. of L., is re- 


garded as having spoken for both | 
get | 


“We 


when he said: might 
something worse. 

So far as official definiteness 
on the subject of modifying, ex- 
tending, or venturing to suggest 
permanency for the recovery act 
is concerned, the general opinion 
is that it was not helped at all 
by the Supreme Court’s decision 
on the “hot oil” subject. The 
principle involved in that deci- 
sion, that Congress delegated too 
much power to the President, has 
undoubtedly acted as a_ brake 
upon excess enthusiasm for ask- 
ing more power for the Chief 
executive. 

On the whole, it seems that the 
big threat of a fight over NRA in 
Congress lies in any effort to 
make it permanent. Business 
and industry are reported ready 


issue. 


long | 


recommendations, | 
which take the form of sugges-| 


in modified form with} 


| uary in 1934 were shipped to deal- 


convince Wash-| 


to go to bat vigorously on that 





y 
‘Dodge Sales 


| Seach 1400 
For iil Days 


liveries by Dodge dealers are far 
exceeding those noted at the be- 
| ginning of last year, is revealed 
|in a statement by A. vanDerZee, 
| general sales manager of Dodge 
| Brothers Corp. in tabulating re- 
tail activities of dealers in the 
11-day period Jan. 1 to Jan. 12. 

Dodge dealers’ sales during that 
time amounted to 7,835 passenger 
ears and trucks. Compared to 
3,528 deliveries made in the corre- 
| sponding period of 1934, the 11- 
| day sales record of 1935 shows a 
| gain of 122.1 per cent. 
Shipments to dealers are being 
stepped up further, 
keep production at a point where 
it proves adequate to dealer de- 
mand, second production line, or- | 
| dinarily held in reserve for emer- 
| gency use, has been put into 
regular operation. 


Olds Sales Top 
1934 Figures 


Detroit, Jan. 18.—That retail de- | 


it is said. To| 


©—— — 





| duction with Robt. C. 





Detroit, Jan. 18. 
tion and retail sales of Oldsmo- 
biles are far ahead of last year, | 
according to word received today | 
from Lansing. 

In December as many Oldsmo- 
biles as were produced in Jan-| 


Both produc- | 


ers, according to D. E. Ralston, | 
vice-president and general sales | 
manager. Because of the tre-| 


mendous demand for cars, it is | 
probable that the January pro-| 
duction quota of 10,000 cars will | 
be exceeded, he said. 

During January almost as many | 
ears will be built and shipped as | 
during the heavy _ production | 
of February and March, 1934, Ral- | 
ston pointed out. 


In Attendance | 
Chris Sinsabaugh will be 


at the Stevens Hotel in 


Chicago beginning Tuesday, 


Jan. 22, and 
there throughout the 
tion of the Chicago 
Show. 


remain | 
dura- | 
Auto 


will 








Dene * em Together 





Here we have three representatives of three representative compa- 


nies at the Adcraft luncheon Friday. 
vice-president General Motors; Aaron DeRoy, Hudson- Terraplane, | 
Detroit distributor, and J. E. Fields, Chrysler Corp. 


| pany’s home offices here. 


| phis sales branch serves parts of 


| Sippi. 
| serves Minnesota 
| Wisconsin 


| supply cars to a wide market area 
| in the region of each branch. 








| Chrysler Sales 


| Staff Delivers 
| 2,129 in Week 


Detroit, Jan. 18. — The highly 
satisfactory reports from the ini- 
tial automobile shows, and the 
resultant 
mounting op- 
timism of the 
automo tive 
industry are 
confirmed by 
the weekly sales 
report of Chrys- 
ler dealers for 
the week ending 
Jan. 12. Deliv- 
eries at retail of 
363 Chryslers 
and 1,766 Plym- 
ouths, or a total 
| of 2,129 units were reported by J. 
|W. Frazer, vice-president of the 
F. W. A. Vesper, president of the NADA, guest of honor and principal | |Chrysler Sales Corp. 
speaker at the Adcraft luncheon Friday, is here awaiting that intro-| This is an increase of 25.4 per 
Graham, Graham-Paige, on his left, and Leo} cent over the 1,698 units of Chrys- 
Fitzpatrick, president of the Adcraft Club and general manager of | ler and Plymouth delivered at re- 

radio station WJR. tail by dealers during the pre- 


ceding week and is almost triple 
Two Ford Branches Will sv I of last yea 
Resume Assembly Work 


corresponding week of last year. 
The increase shown bears out 
the expectations of factory offi- 
cials expressed before the new 
models first made their appear- 

ance at the shows. With the in- 

Dearborn, Mich., Jan. 18.—Re-| 

sumption within a few weeks of 
assembly operations at Ford Mo- 
tor Co. branches in Memphis, 
Tenn., and St. Paul, Minn., was) 
announced today at the com- 


And the Man Who Spoke 





J. W. Frazer 





In addition, Ford recently has| creasing interest shown as each 
re-opened the sales branch at| succeeding automobile show opens 
Charlotte, N. C., serving North| there is a very decided indication 
|and South Carolina, and has/| of increasing sales. 
opened a new sales branch at 
Green Island, N. Y., to serve 


eo 9 
| northeastern New York, Vermont Roanoke Show 


The two branches were closed #nd Western Massachusetts. | satel Gaaleiat tea, —ik nae 
down ‘so far as assembly opera- Decision to resume assembly | sor its seventh annual automobile 
tions are concerned at the end of | operations in the Memphis and| show at the Roanoke _auditorium, 
1932, and have operated since as| St. Paul plants was reached as a| Feb. 14-16, inclusive, it was an- 

| nounced today. John W. Waynick, 


result of the greatly increased | 
Exact dates for resumption of| sales volume following the an-| 

assembly operations at the two}! nouncement of the new Ford V- 8 | 

plants have not yet been deter-| cars for 1935, it was stated. 


| mined. 
Chrysler’s Adcrafters 


sales branches. president of the association, ap- 
pointed B. E. Chewning as head of 
a committee of three to be in charge 
| of arrangements for the show. 


At the St. Paul branch approxi- 
mately 2,400 men will be em- 
ployed to conduct assembly ope- 
rations. At the Memphis branch 
about 1,800 men will be em-| 
ployed. The company stated that 
the first consideration will be 
given to local men. The Mem- 


Arkansas, Tennessee and Missis- 
The St. Paul sales branch | 
and a part of 
and South Dakota. 
When assembly operations are 
resumed at these plants, they will | 


Announcement of the contem- | 
plated re-opening of these two 
assembly plants follows the re- 
cent re-opening of assembly | 
plants at St. Louis, Mo., and Long | 
Beach, Cal. 





J. W. 
Frazer, Chrysler; A. vanDerZee, sales manager of Dodge; Roy Peed, 
vice-president Chrysler Corp., and Dan Eddins, president of 
Plymouth. Apparently that story was a good one. 


Snapped at the Adcraft luncheon Friday are left to right: 


Detroit Ford 
| Dealers Sell 
27,186 Units 


Detroit, Jan. 18.—Sales reports; Detroit, Jan. 18.—Although Ford 
coming to the Hudson Motor Car/| sales expectation for 1935, based 
Co. during the past week from|on orders received after the in- 
the major automobile shows in| troduction of the new car, are so 
Detroit, Buffalo, Newark, Milwau-| high as to dwarf Ford sales rec- 
kee, Brooklyn, Cleveland and | ord for 1934, statistics released 
| Washington were in line with the} today by the Dearborn branch of 
| official figures previously com-| the Ford Motor Co. show that 
| piled by the company’s statistical | 39 Ford dealers in Detroit in 1934 
| department, and _ confirm the| the best year since 1929. 
statement that Hudson is off to Six dealers in the Detroit met- 
a flying start in 1935, according) ropolitan area each sold 1000 or 


‘Hudson Expects 
To Ship 18,000 
Units in Jan. 








to W. R. Tracy, general sales} more Ford V-8 cars and trucks 
| Manager. | during last year. These leading 
“Discounting the _ difficulties| dealers were George Holzbaugh, 


Inc., Hettche Motor Sales, Robert 
W. Ford, Stark Hickey, Inc., P. J. 
Platte Motor Sales, and Hall- 
Dodds Co. The six leaders de- 
livered a total of 8,433 units. 


that handicapped the production | 
and sales of all manufacturers | 
early in 1934,” said Tracy, “our | 
record of seven times last year’s | 
retail sales during the first two) 
weeks of January strengthens our In addition to the first six, 
expectations for 1935. By the/| twenty-one of the Detroit dealers 
end of January, we will have! sold 500 units or better. 

shipped 18,000 cars, as compared| Altogether, 27,186 units were 
| sold by Detroit dealers in 1934. 





Left to right—R. H. Grant, | 


' with 3,500 a year ago. 
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Service Men Must Keep 


Pace With Car Designers| 


By B. M. IKERT 
Technical Editor 
Joseph Wiedenhoff, Inc. 

Detroit, Jan. 18—Those who sat 
through the five-day technical 
sessions of the Society of Auto- 
motive Engi- 
neers’ 30th An- 
nual Meeting 


held here this 
week cannot 
but help feel 


that a new era 
is at hand for 
those whose 
task it is to con- 
ceive, design 
and fabric ma- ss 
terials making , _— 
up automotive B. M. Ikert 
products. In the field of aircraft, 
Diesels, fuels, lubricants, pas- 
senger cars, trucks, and so on, 
tremendous strides in the next 
few years are inevitable. 

While the automobile shows this 
year reveal no startling changes 
as was the case last year when 
independent springing, for exam- 
ple, made its debut, it is almost a 
certainty that the majority of new 
ideas and proposals of these en- 
gineering get-togethers of this 
week will be reflected, as they al- 
ways have been in the past, in our 
motor apparatus of tomorrow. 

Sees “True” Streamlining 





Streamlining, for example, has | 


become more or less of a com- 
mon expression with respect to 
present day cars but true stream- 
lining will come about only when 
all protruding parts like fenders, 
lamps, running boards and so on 


that cause air eddies at high | 


speeds are molded into the body 


in such a way that streamlining | 


from an aerodynamic standpoint 
is possible. And so, with various 
papers presented at the technical 
sessions dealing with aircraft de- 


sign, performance and operation 


were especially timely. 


Automotive engineering in all | 


its phases is so complex that no 
one engineer or group of engi- 
neers can contribute all of the 
things from which future vehicles 
are molded. Thus the engine de- 
signer needs the help of the bear- 
ing designer and the two need the 
help of the oil engineer. The 
chassis engineer needs the serv- | 
ices of the spring engineer who | 
in turn leans on the help of the 
metallurgical engineer. And so 
on down the line. Always this 
dove-tailing of effort on the part 
of many to give the public a mo- 
tor car of beauty, performance, | 
moderate price, comfort, and, 
probably most important of all, a | 
safe car. And in the same way 
this group of co-workers who| 
talked and planned this week un- | 
der the banner of the SAE have | 
constantly improved the perform- | 
ance of trucks, tractors, and rail | 
cars. 


Big Service Job 

As one sat through these meet- | 
ings the thought comes to mind! 
whether or not the maintenance | 
and service end of the industry | 
is keeping pace with engineering. 
The engineer splits the inch into | 
less than a thousandth. He sets 
standards to which motor vehicles | 
are built and as one listens to the 
things which the future holds for 
engineering he wonders if service 
and maintenance will follow suit. | 
It will be the service man’s job| 
to keep up the standard of per- | 
formance set by the engineer and | 
the standard is going to be higher 
than ever when many of the 
things discussed this week are put 
into the production plans of the 
motor vehicle builders. 

Each year sees engines develop- | 
ing more horsepower per cubic | 
inch of piston displacement and | 
along with this goes an ever- | 
increasing speed of engine and | 
car. 
many complicated problems not | 
only as to continuous vehicle op- | 








| automobile show time sales since 


Graham Sales 
At Show Here 
3 Times 1934 


Detroit, Jan. 18.—Actual sales 
of Graham cars at the Detroit 
automobile show this week more 
| than tripled those realized at the 
| Show last year, James M. O’Dea, 
Graham distributor, announces. 

Sales exceeded 100 cars and de- 
| veloped a list of more than 600 
good prospects for the cars, O’Dea 
said. Nearly 100 prospects were 
obtained each day of the show. 


| in arousing the interest of deal- 
| ers throughout Michigan in Gra- 
ham’s new line of sixes in the 
lowest price range and the super- 
charged eight, 
The company was able to sign up 








which represent about one-third 
of all those delivered last year, 
while dealers throughout Michi- 
gan are sending in orders for 





more cars. 








Aaron DeRoy, Hudson-Terraplane 
distributor for lower Michigan, 
reports the greatest volume of 


1929. With three days of the 
show yet to go, he says 83 retail 
orders have been signed. 


eration in matters of acceleration 
and running but also in ability to 
decelerate and stop with smooth- 


ness and safety. Continuous high|pryesident’s 


(Continued on Page 14, Col. 1) 


2 


The show accomplished much | 


O’Dea explained. | 


22 new dealers through the state. | ; ; 
The factory has orders for cars| Some of the celebrities gathered at the ADN reception SAE and NADA officers Tuesday evening in the 
Chris Sinsabaugh, editor, ADN; Dan S. Eddins, president, 


A DN Plays Host 


3 





SAE Meetings Reveal Advances in Engineering 





Book-Cadillac Hotel were (left to right): 


| Plymouth Motor Corp.; His Honor, Mayor Frank Couzens, of Detroit; James Levy, veteran Chicago 
Buick dealer and brother of Gov. Horner of Illinois, and Roy H. Faulkner, president of 


| 


| without 





Auburn Automobile Co. 


Government May Buy Parts 
For Ford Cars Now Owned 





(Continued 


interruption and does 
not have any bearing on the ques- 
tion of compliance certification 
on new purchases. 

The change in status as to 
Ford parts was effected by sus- 
pending from the operation of 
Section 1 (d) of Executive Order 


from 


6646 “contracts and/or purchase | 


| orders for Ford Motor Co. auto- 


motive repair and replacement 
parts for use on presently owned 
equipment.” 

The section 
vided that: 

“No agency of the United States 
and no Government contractor or 
supplier shall hereafter accept or 
purchase for the performance of 
any contract or purchase order or 
enter into any sub-contracts for 
any articles, materials, or sup- 
plies, in whole or in part pro- 
duced or furnished by any per- 
son who shall not have certified 
that he is complying with and will 
continue to comply with each 
code of fair competition which 
relates to such articles, materials, 
or supplies, or in case there is no 
approved code for the whole or 
any portion thereof, then, to that 
extent, with an agreement with 
the President as aforesaid.” 

The final reference is to the 
Re-employment 


in question pro- 


Agreement. 


Page 1) 

The order issued this week was | 
signed by Sol A. Rosenblatt, com- | 
pliance and enforcement director, 
whose duties cover regulation of 
Government contracts in so far 
as they are affected by NRA. Ex- 
ecutive Order 6646, dealing with 
the regulations established on 
such contracts to secure compli- 
ance with purposes of the NIRA, 
was signed March 14, 1934. 


Milwaukee Motor Club 
To Ask New Legislation | 


Milwaukee, Wis, Jan. 18. —| 
Among several bills to be intro- 
duced in the Wisconsin legisla- 
ture asking a reduction in the au- 


| 


tomobile license fee is one 
announced by the Milwaukee 
Motor club, which provides a} 


license of $5 for all cars weighing | 
3,600 pounds or less, and a fee of 
$10 for cars weighing more than 
3,600 pounds. 

The estimated loss of $3,850,000 | 
to the state from the proposed | 
reduction, it is argued by the 
club, could more than be made 
up by additional revenues accru- 
ing from increased use of cars| 
that are now laid up part of the| 
year because of delay in paying} 
the high licenses, and other sug- 
gested changes in the laws. 


Nash Turns Ethereal 





it. 


High speeds bring along/| One of the Nash exhibits at the Detroit show consists of a skeleton chassis, with irridescent shining on 
The gentleman who discourses on the various features of the chassis is dressed entirely in black, 
with only his hands and face visible. 








Plymouth Ships 
11,730 Units 
For New Record 


Detroit, Jan. 18.—The Plymouth 
Motor Corporation shipped 11,730 


| new 1935 cars to dealers in the 


United States 
during the week 
ending Jan. i2, 
to establish a 
new all-time re- 
cord for a 
week’s domestic 
shipments, D. 8. 
Eddins, presi- 
dent of the cor- 
poration an- 
nounced to- 
day. 

Eddins said 
that the pre- 
vious peak week for Plymouth 
shipments was the week ending 
June 30 of last year, when the 
corporation shipped 11,490 units. 

“Plymouth sales also climbed 
to record heights for this time of 
the year,” he said. “Our dealers 
delivered a total of 5,017 new cars 
at retail during the week. This 
was more than three times the 
number delivered during the cor- 
responding week a year ago.” 

Eddins revealed that Plymouth 
sales for the first two weeks in 
January this year totaled 8,993 
units, compared with 3,317 units 
in the same period of 1934. 

“Plymouth already has received 
orders for nearly 100,000 new 
cars,” he said, “and the plant is 
operating at capacity to meet the 
demand.” 





D. S. Eddins 


Makes Payments 
For Attendance 
At Convention 


(Continued from Page 1) 


tice, but it has been very effec- 
tive for us in guaranteeing a good 
attendance at our annual meet- 
ings upon which we depend for 
the transaction of considerable 
important association business. 
From the standpoint of exhibiting 
manufacturers, it is, of course, 
highly desirable since it assures 
them of the opportunity of con- 
tacting a great many jobbers 
who might otherwise not feel 
that they could afford to stand 
the cost of transportation and 
lost time involved.” 
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R One sacred pledge we make our friends here and 
aspen now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 

individual or any corporation which is not for the best 

> interests of the automotive industry as a whole. Nor 


will ite columns be used to spread gossip or inflame 
predjudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


wt BO OP Bee 
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NADA To Return Next Year 


ORD that the National Automobile Dealers Assn. 

will return to Detroit for its 1936 meeting next winter 
is the most expressive thanks this organization could offer 
to Detroit for the cordial welcome extended to distribu- 
tors and dealers here this week. Last week we stated 
that this first visit of the NADA to Detroit for its annual 
meeting, constituted to an extent a test as to whether or 
not Detroit could satisfactorily handle this convention and 
whether a meeting held here in the center of motordom’ 
would prove of benefit to the industry as a whole. We feel 
that both tests have been passed with flying colors. 


Back in the old days it was a custom for dealers from 
all parts of the country to come to Detroit to order cars 
for the coming year. There was much of this old spirit 
which was prevalent in the early current in the meeting 
here this week. There was that informality of con- 
tacts between factory chieftains and leaders in the dealer 
world which made our industry in the beginning and 
which will unquestionably make it better in the future 
now that they are renewed. 


The meeting here certainly was not all beer and skittles. 
There were long laborious hours of work in committee 
rooms. There was many a drop of honest perspiration 
spilled by both sides in planning a program of better 
factory-dealer relations. There was much done in the 
way of straightening out the kinks in the dealer code 
which have shown themselves during one year of opera- 
tion. Attendance at the various sessions gave the factory 
men here a much clearer view of the dealers’ problems 
and the attitude of the majority of the dealers toward 
those problems. Sessions of the Society of Automotive 
Engineers during the week and the show held in connec- 
tion with it gave dealers who were interested an oppor- 
tunity to get a glimpse into the future of design and 
construction. 

Altogether, it was a week well spent for any visitor, we 
hope that when the NADA returns next year an equally 
interesting and helpful program by all the divisions of 
the industry can be arranged at the same time. 


Stabilizing Employment 


ONALD RICHBERG, crown prince of the NRA, 

speaking before an audience of dealers and manu- 
facturers here this week bore down heavily on the need 
for some methods to stabilize employment in our industry. 
Mr. Richberg’s speech was well received and his inherent 
friendliness has won him many new admirers. 

Today we have an answer to Mr. Richberg from W. P. 
Chrysler, who in another column outlines what has been 
done in his plants to bring about the end Mr. Richberg 
desires. “As a former mechanic,” says Mr. Chrysler, “I 
know the need for security in one’s job.” Many other 
leaders in our industry, like Mr. Chrysler, can show the 
marks of a mechanics’ “creeper” on their backs or bench 
marks across their belt buckles. A few years at the top 
cannot erase the memories of the days spent farther down 
the ladder. It is this knowledge of how “I” felt which will, 
with reasonable dispatch, finds the answer to Mr. Rich- 
berg’s challenge. 


FREE 


AIR 


By Cliff Knoble 





(HE man who buys a car with- 
out his wife’s assistance gen- 
erally needs two kinds of accident 
insurance. One for the car. 
* # 


THE ONLY TIME the average 
man really resents “pull” is when 
it is costing him a fancy price to 
get yanked out of a mudhole. 


* * * 


A MAN who can’t stand criti- 
cism is like a motor car with stiff 
springs—he gets bumped twice as 
hard. 


* * * 


OLD DOBBIN has one 
that we still hanker for occasion- 
ally. He could hold the road with- 
out a doggone bit of attention to 
the steering apparatus. 


virtue 


* * * 


A WOBBLY WHEEL puts a 
strain on everything connected 
with it. So does a wobbly man. 


* * * 


IN THESE DAYS, when a man 
complains that his car is missing, 
it’s hard to tell whether he refers 
to ignition or pedestrians. 


* * * 
Queer Queries: 


Dear C. K.: My motor starts a 
loud, grumbling noise whenever I 
climb hills or accelerate quickly. 
What is the cause of it?—Looney 
Lem. 

Dear L. L.: Grumbling is usu- 
ally a sign of just pure laziness. 
I suppose it growls, too. If it does, 
a good way to stop it and show 
that you mean business is to 
choke it a couple of times. 


* * * 


“KNOCKING?” isn’t popular, but 
it’s still a good way to deal with 


a nut. 
* + ~ 


It’s sometimes hard to tell who 
made 
The blunder, 
The guy you find hehind the 
wheel 
Or under. 
+ * » 


SOME SALESMEN are like a 
cheap seat cushion. They take on 
a rather discouraged, deflated ap- 
pearance after being sat on a few 


times. 
* aa * 


PUT A LITTLE MAN in a big 
job and watch him swell. Put a 
big man in a little job, and watch 
the job swell. 


* ~ * 

The way to sell is by trying to 
sell, 

If you don’t make the effort, you 
won't. 

For the Lord helps the fellow who 
helps himself, 

But God help the 
don’t. 


fellow 


who 


* * * 


THE SALESMAN is about the 
only employe who has the power 
to fix his own compensation. 
Think it over, brother! 


* * ag 


HORSE POWER has its place, 
but you can’t beat man power 
plus horse sense. 


* e 7 
Synonyms: 
A drunken motorist-—-A tight 
nut. 
* * * 


Daffy Definitions: 

Hard Luck — The name for a 
married man’s experience when 
his only accident in four years 
occurs on the very night he drives 
his stenographer home, after 


working late at the office. 
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GOING 


AND BAB 


WELL, DARLIN , 
IVE HAD A SWELL TIME \ 


BACK NEXT YEAR/ 











| GOTTA BE a 
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In This Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


You deserve to be told how good 
that truck article of Lubeck’s in 
your last issue really is. It is the 
second best ever written on that 
subject, second only to your previous 
article several weeks ago. 


You folks seem to have a better 
grasp of the situation than many 
truck makers and I hope some of 
them will profit reading it. 


Passenger car dealers fear the 
truck business because, of one thing 
out of several, they can’t obtain 
proficient truck salesmen. Passen- 
ger car salesmen fear it for, among 
other things, they don’t know much 
about it, and the makers are doing 
nothing much to replace that fear 
with the courage of knowledge. 


Under existing conditions legis- 
latively trucks above the “pick-up” 
size must be legally fitted, plus 
meeting requirements of road, load 
and schedule. 


Trucking costs are too high and 
break-downs are too frequent be- 
cause salesmen and _ buyers’ are 
guessing on specification combina- 
tions and rarely guess twice alike 
for required performance. 

To meet requirements a maker 
offers optional wheel-bases, tires 
and ratios .. . often engine sizes 
and transmission, leaving it to re- 
tailer and buyer to prescribe 
proper long life and 
combinations. And Mr. Truck Sales- 
man becomes a semi-engineer and 
usually turns out to be a 
Goldberg.” Answer is obvious. How 


finance corporations dare handle} 


time paper on such lack of sales- 
engineer is more than I can com- 
prehend. 

Why such a single thing as train- 
ing a car salesman how to prescribe 
truck specifications properly is being 
avoided is more than I can fathom 
when it can be done in three to five 
hours if the fundamentals are 
taught in a clear cut consecutive 
manner, which can be done, as one 
company has proven it and making 
astonishing headway. 

Keep up your good work. There 
is a way out for Mr. Truck Maker 
and Dealer, but it can’t be accomp- 
lished by limiting the training to 
passenger car methods, telling only 
what the product is. What the pro- 
duct will do is what the owner 
wants to know before operating 
costs can be considered. 


More trucks grossing over 9,000 


the 
economical | 


“Rube | 








lbs. or (14,000 Ibs. as a semi-trailer 
tractor) are abused before they are 
delivered by inaccurate prescription 
of specifications. That’s one big 
reason why two trucks of the same 
model, built the same day, by the 
same workman will vary from a 
dandy to a demon. 

The factory gets the cussing, but 
its largely a matter of local sales 
engineering error, but if the mak- 
ers do not provide training they 
must continue to accept the results. 

The SAE this week says the 
same thing in another way. Engin- 
eering and operating is improving— 
why not sales-engineering, when it 
is so simple once it is given some 
logical thought? — Carl Parker, 
Lansing, Mich. 


‘on word in 


edgewise” 


By the Publisher 





We Gain Now that we have a 
New breathing spell of some 
Support seven days before the 
Chicago show, I can 
ride my pet hobby of the automo- 
bile page in the daily newspapers. 
No longer, however, do I have to 
carry the torch alone, because so 
esteemed a contemporary as 
“Editor & Publisher” (N. Y.), in 
its issue of Dec. 29, carries an 
article written by Frederick C. 
Russell which bears me out in my 
contentions. It says: 
“Constructive, editorially inter- 
esting, newsy and unbiased in its 
expressions of authoritative opin- 
ion the new type of automobile 
page stands ready to play its im- 
portant role in the new era of 
motoring that is being fashioned 
from the sensationally new form 
of automobile hinted at in the 
1934 models and definitely prom- 
ised for general consumption in 
1935. This is the view of those 
who have followed the rise and 
fall of the automobile page and 
(Continued on Page 7 Col. 2) 








AUTOMOTIVE DAILY NEWS, SATURDAY, JANUARY 19, 1935 5 






URRE 


W Registered 





‘OP FISHER BODY 





Featured on all OLDSMOBILE 
elosed ear models tor 19335 





THE “New “EORREEZ Or 


This is the way the new Fisher “Turret Top” looks—a single 
seamless sheet of tough drawn steel, steel reinforced with steel 
like a battleship turret—better-looking, stronger, safe with the 
safety of solid steel. 


The giant press (at the right) had 
to be specially designed to make 
possible the new type safety roof. 
It is one of several that were built 
for Fisher and are the only presses 
of their kind in the world. Four 
stories high this huge press is used 
to draw and shape the tough steel 
into the new “Turret Top” under 
pressures as high as 750 tons 





and crowned for strength, tt 


TUNE IN: 
General Motors Symphony 
Concerts, 8:00 to 
9:00 P.M. E.S.T., N.B.C. 
Basic Blue Network 


The strongest structure designed by man to 
withstand outside shock—the turret of the 
modern battleship. Wholly of steel, arched 


utmosi protection to the men who serve the 
guns, and is the highest development of the 
principles utilized by Fisher in the new 
solid steel “Turret Top” for closed cars. ip 


HERE is something satisfyingly NEW in 

automobile bodies now, something hugely 
important to every intending buyer of a new 
closed car. 


You can see it for yourself on the 1935 
Oldsmobiles — it’s the new solid steel “Turret 
Top” Body by Fisher. 

At first glance you will want it for its beauty, 
because it puts a fresh allure into the sweep 
and contour of the closed car roof. 

But far more important than this, it puts 
over your head a protection hitherto missing 
in all closed cars. 


This protection is a roof of seamless-drawn steel, 
steel braced with steel, like the battle- 

ship turret from which it 

takes its name! 


















affords 










L 















As the largest manufacturers of automobile 
bodies in the world, we have been working 
for years to design and perfect this difficult 


construction. 


It was far from a simple job, requiring not 
only the drawing and forming of unprece- 
dentedly large sheets of tough metal, but the 
designing even of the huge presses to handle 
the steel. 


Which explains why — despite all you have 
been enthusiastically told of “all-steel” pro- 
tection — no one has successfully built a 
steel-roofed automobile body until now. 


I you want the most complete protection 
which steel can give you in an automobile, 
the new “Turret Top” Body by Fisher meets 
your desires. 


Even the solid steel roof is supported by steel- 
roof-bows and is welded to the other steel 
body panels. 


There is no rumble, drum, or rattle — and 
the safety “Turret Top” is scientifically in- 
sulated against heat and cold as well as 


against sound. 


Finally, the outstanding beauty of Body by 
Fisher is notably enhanced by the smooth, 
flowing, uninterrupted arch of the roof. 


W her you examine Body by Fisher for 
1935 you'll find other notable advantages 
— Fisher No Draft Ventilation, of course, 
and full streamlining, windstream V-type 
windshield, wider seats, headroom, 
bigger doors, more roominess and other 


more 


improvements. 


And you'll find the solid steel Fisher “Turret 
Top,” now featured on the 1935 Oldsmobiles, 
just as you will find Body by Fisher, only om 
General Motors cars. 


BODY BY FISHER 


on GBNBRAL MOTORS CARS ONLY: 
CHEVROLET PONTIAC OLDSMOBILE 
BUICK LASALLE CADILLAG 
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Where The 


Expansion 


Shows Ford Faith in ’35 


Detroit, Jan. 18.—‘Through the 
words of Henry Ford, as well as 
his $415,000,000 program of ex-| 
pansion and expenaiture, the Ford 
Motor Co. has committed itself as 
to business expectations in 1935 
and has indicated plainly that it 
believes business will be substan- 
tially better next year,” states W. 
C. Cowling, general sales man- 
ager of the Ford Motor Co. 


“Before the public announce- 
ment of the new Ford V-8 for| 
1935, Ford set his 1935 sales sche- | 
dule at ‘one million cars and bet- | 
ter.” A definite program of ex- 
pansion was started at once, and 
Ford observed candidly that the 


depression, as far as the Ford 
company is concerned, had come 
to an end. 

“Our program is an ambitious 


one, but wholly in accord with 
business conditions throughout 
the country as we see them. Suc- 
cess in the program will require 
the hardest kind of work. The 
Ford organization is able to 
undertake such a task, with a 
strong, united dealership which is 
capable of doing a great selling 
job in 1935. 
“Ford indicated 
he made his first moves 


clearly when 
in his 


1935 program that his company | 
had launched this manufacturing | 


and selling program only after a 
thorough study and 
knowledge of present conditions 
and future prospects throughout 
the United States. The early re- 
sponse to our new line of cars 
thoroughly bears out Ford's 
analysis. 

“Success in our 1934 sales pro- 
gram, coupled with the gratify- 
ing response of the public to the 
introduction of the 1935 Ford V-8, 
gives us every reason to feel con- 
fident of great achievement in 
this new year.” 


Ames Believes 
Custom Market 
Is Improving 


Indianapolis, Ind., Jan. 18. 
Sales of higher priced motor 


accurate | 


1935 Plans Outlined 


To Ford Dealer Group 
Minn., Jan. 18 

More than 100 Ford dealers of 
the Minneapolis-St. Paul district 
and surrounding counties at- 


Minneapolis, 


tended a meeting today when F.| 


S. Reinhardt, branch manager, 
outlined the sales promotion and 
advertising plans for the sales 
campaign of the 1935 line of Ford 


V-8 passenger and commercial 
vehicles. 
In addition to Reinhardt, who 


assured dealers that sales promo- 
tion activities, including 
paper advertising, would 
creased materially, 
Price Campbell, Universal Credit 
Co. manager and Charles Gilbert, 
Twin Cities representative for the 


be in- 


| Chicago offices of McCann-Erick- 


son, Ine., advertising agency 
handling the branch dealer adver- 
tising in the Minneapolis and St. 
Paul district. 

F. T. Mackay, assistant branch 
manager; W. H. Boyer, whole- 
sale manager; R. H. Smith, com- 
mercial manager, and J. S. Bur- 
rows, service manager, assisted in 
arranging the meeting. 


Says Mr. Goons 








ears usually are an indicator of | 
business trends, 
according to H. 
T. Ames, presi- 
dent, Duesen- 
berg, Inc., who 
states that Due- 
senberg has had 
an excellent late 
fall and winter 
demand. He be- 





lieves this de- 
mand will ; 
continue , 
throughout 1935. H. T. Ames 
“Evidence of continually in- 
creasing public purchase of qual- 
ity merchandise is everywhere 
apparent,” he says. “Those who 


appreciate and can afford to own 
the finest motor cars are no 
longer willing to ride in automo- 
biles that are five or six years 
old. They are again interested in 
imported upholsteries, specially 
designed fittings, unusual instru- 
ments and all the other things 
that go to make up the custom 
motor car. 

“Improved business everywhere | 
is possible only as the persons | 
who have the surplus money see 
fit to spend it. And this definite 
improvement in the sales of lux- 
ury merchandise unquestionably 
means improved business for | 
everybody during this New Year. 





Club 


G. M. Forms Girls? 


Lansing, Mich., Jan. 18.—A _ club 
to be known as the General Motors | 
Girls Club of Lansing has been or- | 
ganized with approximately 200 girls 
from the administration offices of | 
the Oldsmobile Motor Works and the | 
Fisher Body plant. Gladys Farrell 
of the Oldsmobile accounting depart- 
ment has been elected president. 
The other officers, all from the Olds- 
mobile plant, include Ruth Boos, 
vice-president; Ann Sellner, secre- | 
tary; 


and Bessie McCue, treasurer. 


turers at the annual NADA 
convention meeting held in 
Detroit this week. 


Budd Appoints 
Philadelphia, Jan. 18 .—- Sylvester 
A. Mahan has been appointed works 
manager of the Philadelphia plant 
of the Edward G. Budd Mfg. 
and Joseph W. Meadowcroft, 
works manager, the company 


Co. 
usst. 
an- 


|} nounced today. 


news- | 


R. H. Grant, GM executive, ad- 
|dresses the dealers and manufac- 


speakers were | § 





| four 





| 
| 


| Book 
| Hotel. 


Where there’s 
“Wills” more intimately known as 
sales manager Hudson Motor Car 


a Will 


re’s 





a will there’s a way, they say, and here are two 


“Bills.” William R. Tracy, general 
Co., left and William F. Cowling, 


sales manager Ford Motor Co. 


Faulkner Sees Demand 


For Higher Priced Car 


Auburn, Ind., Jan. 18.-When 
the public buys a $2,400 automo- 
bile from a picture and is willing 
to wait three or 
weeks for 
delivery, it is a 
positive indica- 
tion that Amer- 
ica is fast com- 
ing back, Roy 
|H. Faulkner, 
president of the 
|Auburn Auto- 
|mobile Co., told 
|a gathering of 
ldealers at a 
luncheon in the 
- Cadillac 








j 


Roy 


Faulkner 


Faulkner 
attitude in 
and told the 


stressed the changed | 
the public’s buying | 
automobile men how | 


| surveys which Auburn had made | 


nationally had shown this upward | 
trend toward quality purchases 
was evident in many lines. 

“So many salesmen have been 
beaten down during the depres- 
sion when the public was buying | 
‘price’ that many of them still | 
are afraid to push quality prod- 
ucts,” Faulkner said. “The big- | 
gest selling job that manufac- 
turers and distributors of all 
kinds has today, is to make their | 
salesmen realize that the public 
has gotten out of the ‘price’ 
mood, and is now seeking quality. | 
Our surveys, which have been | 


'made in approximately 15 differ- 


ent lines of merchandise, show 


| is 


that it is necessary for the pub- 
lic to demand the higher quali- 
ties in order to get them.” 
“America is entering a period 
of more gracious living,” the auto- 
mobile manufacturer said. “We 
believe that 1935 will be an ex- 
cellent year for the automobile 
dealer that represents a motor 
car that is individual in design, 
high in quality and distinctive in 
appearance. The acceptance of 
the 1935 Auburn cars at the New 
York show and other automobile 
shows which are now in progress, 
has been little less than amazing. 


|Our actual sales are running far 


ahead of any previous year. It 
interesting to note that the 
straight eight models, which are 
naturally higher in price than the 
sixes, are selling about two and 
a half times more in proportion, 
and that the supercharged line is 
creating an interest greater be- 
yond our expectations.” 

Faulkner commented 
spirit of co-operation 


on the 


in 


how he had met this co-operation 
at every turn in a recent 10,000- 
mile trip which he had taken 
from coast-to-coast. Evidence of 


other co-operation in addition to} 


that of the dealer organization is 
constantly being displayed,, he 
stated. As an example of this, a 
number of representatives of 
manufacturers that supply Auburn 
with materials were present at 
the meeting. 


Hupmobile Tells the Public 


HUPMOBILE 





The story of streamlining was described and illustrated by two Hupmobile artists at the Detroit show. 
As one lectured on the principles of aerodynamic design, the other made the illustrations. 


the | 
Auburn organization, and told of | 





| Milwaukee Show 


Attendance High 


Milwaukee, Wis., Jan. 18.—Mil- 
waukee’s twenty-seventh annual 
automobile show, which opened 
Jan. 12 and closes Jan. 19, has 
established a four-day attendance 
record of 70,219 as against 67,766 
for the first four-day attendance 
figure at last year’s show. A new 


opening day attendance record 
was set Jan. 12 with 16,412 people 
attending. 


The Wisconsin Automotive 
Trades Assn. is not holding its 
annual convention in connection 
with the show this year but will 


meet in some centrally located 
city in the state later in the 
month. 








Coming Events 





JANUARY 


8-24—Toledo, O. Toledo Automobile Show 
Civie Auditorium and Convention Hal) 


Ohio. 
Cal. 


§-24—Columbus, Automobile Show 


| (9-26—Long Beach, 


| Long Beach Auto 
| mobile Show. 
| 


9-26—Pittsburgh, Pa. Automobile Show 


9-26—Boston, Mass. Boston Automobile Deal- 
ers Assn., Annual Automobile Show 
Mechanics Bidg. 


\9- —s Conn, 
4ssn., Annual 
Armory. 

(9-26—San Francisco, Calif. Motor Car Deal- 
ers Assn. of San Francisco, Nineteenth 
Annual Pacific Automobile Show, Civie 


Hartford Auto Dealers 
Automobile Show. State 


Auditorium. 

(9-26—Syracuse, N. Y. Syracuse Automobile 
Dealers’ Assn. Annual Automobile Show. 
Armory. 


2@-26—Akron, 0. Akron Automobile Show. 
20-26—Nashville, Tenn, National Automobile 
Trades Assn. 


2t-25—Baitimore, Md. Automobile Trade Assn 
of Maryland, Annual Automobile Show. 
Fifth Regiment Armory. 


21-26—Omatra, Neb. Automobile Show. 
21-26—Rochester, N. Y. Annual Automebile 
Show, Edgerton Park. 


22—San Francisco, Calif. 
fornia Section SAE Dinner. 
Club. Auto Show Meeting. 


Northem Cak- 
Engineers 





| 
| 


22—New York, N. Y. Metrepolitan Seetion 
SAE Dinner-Danoce. Hetel Lexington. 


22-25—Washington, D. C. American Roaé- 
builders’ Assn. 

| 22-27—Lansing, Mich. Lansing Automobile 
Show. 

%6-Feb. 2—Chicago, Jil. Chicago Automobile 
Trade Assn., Automobile Show. Coli- 
seum. 

26-Feb. 2—Montreal, Can. National Moter 
Show of Eastern Canada. Sun Ldfe 





Bldg. 


26-Feb. 2—Springfield, Mass. Springfield Auto- 
motive Dealers’ Assn., Annual Automo- 
bile Show, Municipal Auditorium. 


28-Feb. 2—Elmira, N. Y. Annual Automobile 
Show. 


29—Chicago, Ill. 
Equipment Manufacturers, Inc.,. 
Meeting. 


29—Chicago, III. 


Automotive Parts ané@ 
Annual 


Chicago Section BAE Din 


ner. Hamilton Club. 
30-Feb. 2—Muskegon, Mich. Muskegon Auto 
mobile Show. 
FEBRUARY 
2-9—Altoona, Pa, Blair County Automotive 
Trade Assn., Juffa Mosque. 
—Youngstown, 0. Youngstown Auto Show. 
3-6—Birmingham, Ala. Birmingham Auto 
Show. 
3-6—Houston, Tex. Automobile Show. City 
Auditorium. 


6-10—Davenport, lowa. Automobile Show. 
7-10—Decatur, 111. Automobile Show. 
9-1@—Kansas City, Me. Kansas City Motor 
Car Dealers Assn., Annual Automobile 
Show, American Royal Bldg. 
1®-23—Denver, Col. Denver Automobile Deater: 
Assn., Annual Automobile Show, Muni- 
cipal Auditorium. 
{1-16—Louisvilie, Ky. Louisville Trade Assn 
Annual Motor Show. Armory. 
14-17—Madison, Wis. Madison Automobile 
Show. Fuller & Johnson Bldg. 
(8-23—Bethiehem, Pa. Bethlehem Auto Trades 
Assn., Automobile Show, Coliseum. 
23-26—Dallas, Texas. Dallas Automobile Show 
23-27—Evansville, Ind. Automobile Show 


MARCH 


8-14—Bridgeport, Conn. Automobile Show 

9-16—Minneapolis, Minn. Minneapolis Aute 
Trade Assn., Northwest Automobile 
Show, Minneapolis Auditorium. 

15-24—Geneva, Switzerland. Twelfth Interns- 
tional Automobile Show, Palais de 
Expositions. 

'6-23—Mankato, Minn. Mankato Auto Dealers 
Assn., Annual Automobile Show, Ar- 
mory. 

17-19—-New Orleans, La, 
auspices Times - 
Auditorium. 


Automobile Bhow, 
Picayune. Municipal 


APRIL 
22—New York, N. Y. American Chemical 
Society, Semi-annua! Meeting. 
MAY 


28—San Diego, Calif. California Pacific 
International Exposition. 












the 


PPOINTMENT of J. W. Dineen as director of the ad- | 


vertising section of the 


been announced by R. H. Grant, vice-president of General | 
Dineen succeeds W. W. Lewis, 


Motors in charge of sales. 






th Dimension 


The News of Automotive Advertising 
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ADN Bids Them Welcome 





General Motors Corp., has | 


who resigned to become general manager of the Campbell- | 


Ewald Co. 


Dineen’s experience in the motor industry dates back to | 
1920 when he joined the Chevrolet Motor Co. 


became an Oakland-Pontiac dealer 
in Boston and in 1928 joined the, 
General Motors sales_ section. 
From 1930 to 1932, he was direct- 
ing divisional zone activities in 
Philadelphia, Chicago and Mil-| 
waukee, and again returned to 
Detroit in 1932 on Grant’s staff. 
In 1933, he was put in charge of 
the General Motors sales and 
service section, which he will con- | 
tinue to supervise. 

~ * + j 

H. T. Ewald, president of the | 
Campbell-Ewald company an-| 
nounces the appointment of W. 
W. Lewis, for- 
merly director 
of the advertis- 
ing section of | 
General Motors, | 
as vice-presi- 
dent and gener- 
al manager of 
the company. 

Lewis has had 
many years of | 
experience in 
m e rchandising, 
sales promotion 
and advertising 
in the automotive field. For the 
last 12 years he has been con- 
nected with General Motors and 
General Motors car divisions. 

He joined the Cadillac Motor | 
Car Co. as advertising manager | 
and after holding this position | 
for three years, was appointed as- 
sistant general sales manager and | 
director of advertising. 

He left Cadillac to become as- 
sistant director of the advertising 
section of General Motors, later 
becoming director of the adver- 
tising section of General Motors. 
He resigned this position to be- 
come vice-president and general 
manager of Campbell-Ewald 
company with headquarters in 
Detroit. He has already assumed 


his new position. 
* 7 * 








W. W. Lewis 


NBC’s 
7 of an 


announcement on Jan. 
adjusted network rate 
schedule comes simultaneously 
with the announcement of a new 
survey of reachable audiences on 
which the adjustment was based. 
This survey combines field 
strength measurements and mail 
analysis. 

The circulation of the NBC 
stations has not been plotted on 
the basis of field strength alone, 
but the field measurements were 
made primarily to determine the 
most intensively covered area and 
to set up standards for rating 
the mail response. The primary 
field strength area is the zone 
in which each station has a signal 
strength of at least a half-milli- 
volt, which NBC states is five 
times the minimum set by the 
Federal Communications Commis- 
sion as adequate for good recep- 
tion under normal conditions. 

Without going into a highly 
technical discussion, it can briefly 
be said that the standard of mail 
response of counties within the 
half-millivolt zone was taken as 
“good” or “100 per cent” re- 
sponse, The final circulation maps | 
deviate considerably from the 
original field strength maps made 
by the NBC engineers, as all 
counties within the half-millivolt | 
zone which fall below the stand- 
ard of the majority are dropped | 
out from the 100 per cent circula- 
tion area, while other counties 
outside the half-millivolt zone are | 
included in the 100 per cent area 
if their response is equal to the 
normal response within the half- 
millivolt zone. 

7” * ” 

Richard Himber and his Stude- | 
baker Champions, who joined the | 
CBS roster last summer, will con- 








tinue 


recent evidences to reveal a more 
| definite basis for prophecy. 


| picture. 


Later, he 


to broadcast over the coast- 
| to-coast WABC-Columbia network 
each Saturday from 9:30 to 10:00 
p.m., EST, (re-broadcast to the 
west at 11:00 p.m., EST.), accord- 
ing to a contract renewal effec- 
tive on Saturday, Feb. 2. 


“__a word in 


edgewise” 


(Continued from Page 4) 
who now are witnessing its in- 
evitable rise to new and greater 
heights. Such a prediction might 
easily be based merely on the ob- 
servation that a pendulum always 
swings alternately in two direc- 
tions, but there are numerous| 


“Of prime importance among | 
these evidences is the fact that 
once again the automobile has 
become interesting. In the early | 
days every new step—the self- 
starter, left-hand drive, electric 
ignition and other major strides | 
in the development of cars—-was 
hailed as news that held the at-| 
tention of millions who hoped to} 
own cars when the latter re: ached | 
‘perfection.’ By 1925 four-wheel 
brakes were general and the mil- 
lions of people who owned cars so 
equipped concluded that 
biles were well nigh 





perfect. 


Meanwhile the automobile indus- | 


try was deluging editorial offices 
with publicity matter, good, bad | 
and indifferent. Large automo-| 
bile sections became a curse, were | 


| productive only to publicity agents 


and, after a period of drifting, 
were largely banished from the | 
Many newspapers wisely | 
retained a motor page, reduced | 
editorial contents to popular mo- 
tor columns and printed such| 
news as would be useful to read- | 
ers. The pendulum was out at 
the far point on its swing, ready 
to reverse. 

“With the automobile once 
again a topic of heated argument | 
and daily comment, with the en- 
tire industry ready to replace mil- 
lions of outmoded cars with ve- 
hicles that spell an altogether 
new kind of motoring experience, 
the press is vitally interested in 
knowing how best to benefit by 
the acceleration of this move- 
ment. How much space should 
be devoted to motoring? How 
can automobile editorial matter 
be employed to stimulate adver- 
tising linage without reopening 
the flood gates of publicity? In 
what type of editorial matter will | 
the motorist be most interested? 
How can newspapers compete 
with magazines in order to obtain 
a larger slice of the Detroit ad- 
vertising dollar? 

“If, as common observation sug- 
gests, the average newspaper 
reader spends as much time with 
his automobile as he does eating, 
golfing, or bidding at bridge con- 
siderable more space should be 
provided for motor comment, news 
and hints than is devoted to a} 
number of subjects which today, 
by comparison with such impor- 
tant topics as aviation, motoring 
and radio entertainment, are} 
over-emphasized. Millions of| 
people spend much more time at 
the wheel than they do with their | 
books. Comparisons, of course, | 
are odious, but if the automobile 
is to be given proportionate edi- 
torial space the general belief is | 
that it rates at least a half page 
weekly. Too often the space de- 
voted to motoring is regulated in 
accordance with the volume of 








i 
automo- | 


Aulomotive 


Antomotive 


PER Dre ae 


: GEO .M. SLOCUM. Publisher - CHRIS SINSABAUGH, Editor 





automobile advertising. 


vertisers will appreciate a quan- 
tity of motor comment when they 


| spend freely for space the situa- | 





If this is 
predicated on the theory that ad- | 


en ‘ 


DT 


Automotive Daily News utilized the big poster board across the street from the Detroit Athletic Club 
to bid welcome to the dealers and engineers assembled in Detroit this week to participate in the city’s 


first annual auto week. 
tion may not work out so favor- 
ably for the newspaper practicing 
this policy. What the advertiser 


| really wants to buy is reader and 


buyer | interest. 


Those newspapers 


that devote a reasonable amount 
of space to good automobile copy, 
year after year, are more likely 
to be on the best route to worth- 
while automotive linage.” 








The Times-Picayune and New Orleans States 


Announces 


NEW ORLEANS’ NINTH ANNUAL 


AUTOMOBILE SHOW 


MUNICIPAL AUDITORIUM 


MARCH 17, 


18 and 19 


The forthcoming Automobile Show promoted and sponsored by The Times- 
Picayune and New Orleans States will be presented in co-operation with 
the dealers and manufacturers of automobiles and accessories. 


Che € 


MORNING 
104,846 


Representatives: 
NEW YORK - CHICAGO .- 


DETROIT 


Cimes-Picawuune 
NEW ORLEANS STATES 


EVENING 
44,796 


* * 





SUNDAY 
ERP 


NOEE, ROTHENBURG & JANN, Inc. 


- KANSAS CITY 


- ATLANTA .- 


SAN FRANCISCO 
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Wholesale Car Financing 
Nears 31 Millions in Nov. 


Washington, Jan. 18.— Whole-| j 


sale financing of motor vehicles 
in November totalled $30,588,692 
as compared with $46,495,841 in| 
October, according to figures re- | 
leased here this week by the De- 
partment of Commerce. A simi- | 
lar proportionate decrease was 
registered in retail financing vol- | 
ume, the actual figures being 
$58,093,809 for November and $71,- 
501,317 for the preceding month. 


The total number of vehicles 


| hicles. 





financed at retail for the month 
was 162,834, as compared with 
with 196,440 in October. Of this} 
number, 63,778 were new Cars, 
95,788 used cars and 3,268 un- 
classified. 

The average financing of new 
cars showed a decline as com- 
pared with October, the figure 
decreasing from $552 to $547. For 
used cars, the figure remained at 
the same level as in October, $231, 
marking the third consecutive 
month that that figure has pre- 
vailed. 

The total of wholesale financ- 








ing for the 11 months is given as 
$869,395,770. 
Retail financing for the same 


| period aggregated $846,920,829 and | than twice as many cars by the 


involved a total of 2,285,647 ve- 
Of these, 


| new cars, 1,242,389 used cars, and 


43,808 were unclassified. The av- 
erage financing per car in the| 
three classes, respectively was | 
$550, $226, and $354. The average | 
financing of all cars during the 
11-month period was $371. 


Garagemen F eted 


Toronto, Ont., Jan. 
Chrysler Motors annual maintenance 
men’s dinner and meeting at the 
Royal York Hotel here was at- 
tended by 2,000 independent garage 
operators from all sections of On- 
tario. The huge gathering was ad- 
dressed by John D. 
dent of the Chrysler Corp. of Can- 
ada, who stressed the debt of the 


automotive industry to the service 
men, J. H. Hickey, general service 
manager, and R. H. Shelley, mer- 
chandising manager. 


Richberg Addresses Dealers 





% 


” 


fal 


999,450 were | 


18 (UTPS).—}| 


Mansfield, presi- | 


Donald R. Richberg, executive director of the President’s National 
Emergency Council, in addressing dealers and manufacturers at the 
annual NADA banquet Tuesday evening, mentioned the threat of 








federal control of industries 
unwilling to con 


that were either unable or 
trol themselves. 





NIRB Grants Request 


of Bus Code Authority 
Washington, Jan. 18.—The re- 
quest of the Motor Bus Code Au- 
thority for an indefinite stay of 
the code’s minimum rate provi- 
sion has been granted by the Na- 
tional Industrial Recovery Board, 
it was announced here this week. 
The stay is retroactive to Dec. 31. 
The provision stayed by the 
Board’s order requires the code 
authority to investigate any com- 
plaint by a member of the indus- 
try that rates are below the 
lowest reasonable cost of trans- 
portation between any points on 


— 





| a line engaged in inter-state com- 


merce, and to establish minimum 
rates if the complaint is justi- 
fied. The code authority’s findings 
may be appealed to NRA. 


Brophy Promoted 


New York, Jan. 18.—R. M. Brophy, 
former Canadian radio executive, 
has been appointed mamager of sta- 
tion relations for the National 
Broadcasting Co., replacing Donald 
Withycomb, who becomes general 
manager of one of NBC’s associated 
stations in Philadelphia, was an- 
nounced by Richard C. Patterson jr., 
executive vice-president of the com- 


pany. 
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Gilpin Predicts 
18,000 Output 
During January 





| Pontiac, Mich., Jan. 18. — That 
Pontiac Motor Co. will build more 


end of January 
as it did up to 
the same time a 
year ago and 
that it may pro- 
duce for domes- 
tic sales as 
many cars by| 
the end of April | 
as it did all of| 
| last year is the 
| Fa go fore- 
cast that was 
A. W. L. Gilpin made today by 
A. W. L. Gilpin, vice - president 
and general sales manager of the 
company. Gilpin predicted that 
by the end of this month over 
18,000 new Pontiacs will have 
been built compared to 7,700 a 
| year ago, and pointed out that 
there are 25 per cent more men| 
|on the factory payroll than last 


| 








Ruseeliville; 





year at this time, with further | 
increases expected by the end of | 
the month. 


“One quarter of our dealers have 
ordered more new Pontiacs for 
| the first three months than all 
| our dealers did for that period 
| last year,” said Gilpin, “and if 
we had the cars I am convinced 
| we could ship 30,000 of them to- 
| day. 
“T have just received a wire} 
| from New York giving the sales | 
at the New York auto show up 
to Thursday night. They were 218 
against a total for the same 
period at last year’s show of 121, 
which is concrete illustration of 
the kind of public reception that 
is breaking production records at 
Pontiac. 
| “T have just returned from Cin- 
cinnati and our dealers there have 
sold more than half as many cars 
as they sold all of last year. Pres- 
sure is coming from all parts of 
the country for immediate ship- 
ments of cars. This includes the 
rural communities as well as the | 
| cities of all sizes. I do not be- 
lieve that dealers ever made 
stronger demands for cars during 
the old boom days of 1927, '28 and 





Chicago, Jan. 18.—Plans were 
perfected and announced today 
for the pre-show banquet which 
will be held Jan. 25 to usher in 
the annual Chicago automobile 
day the following afternoon at 
the Coliseum. 

The dinner will be given in the 


Hotel, 
show committee are that 1,500 
will attend. This estimate is based 
upon the response of déalers to 
the idea when it was announced 
several weeks ago without de- 
tails. 

As the headline speaker those 
in attendance will hear John B. 
Kennedy, noted radio commenta- 
tor. The other orator of the 
evening will be William B. Bur- 
rus, whose talk will be along 
humorous and inspirational lines. 

The dinner, set for 6:30 p. m., 
will draw outstanding national 








’29 than they are making right 
now.” 


Require Licenses for 


Commercial Drivers 
Frankfort, Ky., Jan. 18. — In 
an opinion given Jan. 14 to F. C. 
McElwain, County Clerk of Todd 
| County; H. Rice, assistant attor- 
| ney general said that operators 
| of trucks for hire must have lic- 
enses issued by the State Depart- 
ment of Motor Transportation 
and that hired drivers of vehicles 
for commercial concerns hauling 
their own merchandise must have 
chauffeur’s licenses. 

All other operators, Rice ruied, 
must have operators’ licenses as 
provided by the 1934 General As- 
sembly. 





Pontiac Packs ’Em In 






























A view of the crowd that surrounded the chassis display in Pontiac’s exhibit at the Detroit auto show. 


Sales at the show are reported the best in several years. 





grand ballroom of the Stevens| 
and expectations of the) 


| of the committee here. 








| From Colonel-Land 





These gentlemen, suh, hailing from Kentucky, claim to be the smallest 
delegation to attend the NADA convention. 
nad _R. Ware, Louisville; and Er T. George, Louisville. 


Left to right: J. A. Hill, 


Chicago Completes Plans 
For Pre-Show Banquet 


figures in the automobile indus- 
try and trade, along with other 
leaders from other fields, who 
will occupy seats at the speak- 
ers’ table. 

M. J. Lanahan, president of the 
Chicago Automobile Trade Assn., 
under whose auspices the auto- 
mobile show and dinner are to be 
staged, will be toastmaster at the 
banquet. Alfred C. Reeves, ex- 
ecutive vice-president of the 
Automobile Manufacturers Assn., 
and manager of the New York 
show, has accepted an invitation 
He will 
attend the dinner and show. Pres- 
idents and other executives of 
automobile factories also plan to 
be present, together with leaders 
from other industries, bankers, 
and public officials headed by 
Gov. Henry Horner of Illinois, 
Mayor E. J. Kelly of Chicago, 
and Jo G. Roberts, NRA deputy 
administrator of Division II. 


Gentlemen of the Press 





Among those present at the Packard Motor Co.’s cocktail party to 

the press were France M. Raine, Cincinnati Times Star, (left), O. C. 

Brown, The Oklahoman and Times (center), and Robert Mountsier, 
New York Sun. 


2 Fisher 7s Units 


To Be Consolidated | 


Flint, Mich., Jan. 18.—The man- 
agement of the two Fisher Body 
Corp. plants in Flint is to be con- 


solidated about the first of Feb- | 


ruary according to an announce- 
ment. E. J. Parker, president 
manager of the No. 1 plant is also 
to assume the management of the 
No. 2 plant. 


Otto J. Stanitzke, manager of 
the No. 2 plant will become man- 
ager of the Fisher Body plant in 
Buffalo. 


Won’t Strike 


Racine, Wis., Jan. 18.—Employes 
of the J. I. Case Co. rejected a 
proposal Jan. 12 to strike for higher 
wages. Leaders of the newly formed 
Wisconsin Industrial Union, spen- 
sored the proposal. Approximately 
1,590 employes voted 








Will Assess as 


For Late Tax Reports 


Louisville, Ky., Jan. 18. — The 
State Tax Commission announced 
Jan. 14 that all dealers who failed 
to make their sales tax reports 
by midnight Jan. 15, will be as- 
sessed a 20 per cent penalty on 
the amount due. The commission 
has been lenient about the en- 
forcement of provisions of the 
statute which provide for the pen- 
alty, and this month would mark 
the first time for its enforcement 
since inception of the law. 

The law provides that payment 
of the tax must be made between 
the first and 15th of each month 
on sales made during the previ- 
ous month. Notice of the commis- 
sion’s intention to enforce the 
penalty provision accompanied 
the blanks mailed for January 
returns. 













Brooklyn 


It’s the funniest thing about auto 
shows...they seem to get into your 


Bauersfeld’s Balderdash 


By JOHN BAUERSFELD 


1 


blood...After spending all week at | 
the New York show...getting poked, | 


pushed, stepped on and mussed up 
generally...I pulled my carcass to 
downtown Brooklyn to attend the 
opening of Ralph (Brooklyn Motor 
Vehicle Dealers’ Assn.) Ebbert’s an- 
nual shin-dig...When I say “SHIN- 
DIG” I mean just that...The Brook- 
lyn automobile fan is without a 
doubt the toughest and most rabid 
gasoline buggy enthusiast in the 
country...S’help me, Hannah. 


The show is Brooklyn’s 26th an- 
nual get-to-gether...And, as_ in 
former years, the 106th Infantry 
Armory on Bedford and Atlantic 
avenues is playing host to the great- 
est array of motor cars in the his- 
tory of the industry. 

Hey what’s going on here?... 
Why the militia?...Oh, Oh...I for- 
got...this is the armory...and drill 
night...Despite the cold weather 
the crowd seems to be pouring in... 
Some people are gluttons for pun- 
ishment...Swell layout they have 
here...I mean...the exhibitors... 
A large gold and green canopy over- 
hangs the huge drill hall...Plenty 
of space here...200 cars, 24 makes 


...And yet there is plenty of room | 


in the aisles...A swell orchestra 
keeps the crowd pepped up...When 
the orchestra stops, an automatic 
piano in the Knabe Piano Co. ex- 
hibit does the honors.. 
air at all times...Swelegant...The 
fashion show is missing 
...Worth Colwell says it should be 
resumed...Eddie Korbel disagrees— 
claims an auto show should be just 


that...Not a figure show...I agree | 


...if you want to see figures, go to 
Minsky’s Burlesque (Free Adv.). 


the exhibits...They are creating in- 
terest...And the crowd does seem 
to be buying...But, what the heck, 
the cars and their mechanical de- 
velopments have been eulogized 
enough. . 
of the conversation...There’s two 
victims...Must be mechanics... 


Tough looking bozos...All ready? 
...Let’s go. 

“Hello Joe, how’re yuh making | 
out? Still working over at the 
garage?” 


“Yeah, and what a screwy joint 
that place is getting to be. Yuh 
should be glad ya got out when ya 
did. I’m supposed to be working on 
a bearing job tonight...Gee Lefty, 
look at that job over there...An 
Auboin...nifty ain’t it?...100 miles 
an hour...that’s the nuts I’ll say... 
I go for a boiler like that in a big 
way...The Ford is gonna go places 
this year...What a sweet job... Be- 
lieve me, Henry sure can build a car 
...-yuh can’t kill ’em...What’s that 
yuh say, Lefty?...The Chevy is 
good car?...Sure they are...They’re 
all good when ya take care of them 
...Jdust like I was tellin’ ya about 
that bearing job...A couple weeks 
ago we sells dis dizzy dame a crate 
and she musta thought the boiler 
would run without oil...Boint out 
every bearin’ in the tub...Cripes! 
is these dames dumb...What in hell 
do they think a car is?...A baby 
carriage?” 

“Yeah, some broads sure are dumb. 


.So, let’s listen in on some | 





. Music in the | 


this year | 





Take mine f’rinst-ance...She comes | 





Orchids to You, Mr. Shuart 





| bricks 


‘ . | those two guys.. 
There isn’t much to be said about | 
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to the Ridgewood Grove the 
night, where I’m to go on with 
palooka from Greenpernt... 
dis guy is one tough bozo... 


down 
other 
some 


Well, 


In the first round he nailed me with | 


a right and almost spills me in the 
lap of the timekeeper...As I goes 
down I kin see that dumb dora of 
mine jumping up and down and 
yelling foul, kin ya imagine...Hey 
Joe! Looka that Pontiac...Ain’t she 
a pip?...Hear what that guy says? 
...It’s got a Turret Top just like 
we had in the Navy... Yeah, I know 
the Olds is a neat job...And so is 
the Nash, but don’t forget that I’m 
still 
I get in the money...Then I'll get 
a Caddy or a LaSalle...Me man- 
ager says we gotta get a new car 
so’s we can go around the country 
and pick up fights in the small 
towns...That rig I got wouldn’t 


| take us to Philly...Yeah, as I was 


saying about that guy I was fightin’ 
the other night...He clips me square 
on the chin...And she yells foul... 
I got up on the count of nine and 
plays around with him...He didn’t 


hurt me much...But, believe me, I] 
stayed away from his right the rest 


of the night...It took me six rounds 
to finish him off...I belted him one 
in the la bonza which doubles him 
up...Then I let him have it on the 
chin...He musta thought a ton of 
fell on him...He folded up 
like an accordion...Didn’t snap out 
of it ’til they got him in the dressing 
room...I takes a shower and gets 
dressed and rushes out to meet the 
broad, and wadda yuh think?... 
She’s sore...Sore because I didn’t 
finish the guy sooner and now she’s 
gonna be late for Maizie’s party. 
Who does she think I am?...Maxie 
Baer.” 

Whew!...Better get away from 
.Be getting to look 
like them...It is some show though 
...The crowd is still pouring in... 
The exhibits seem to take on added 
bit of color...As the crowd mills 
about, the sales talks are going full 
blast...The New York police de- 


partment still campaigning against | 


reckless driving...Their exhibit cre- 
ating interest...Traffic rules being 
explained...New York’s finest doing 
a swell job...Cut down the 
rate and create more sales. 


paint...Perfect Vision Products Co. 
... Will clean your glasses free; also 
your windshield if you happen to 
have it handy...Well, here I am... 
Back where I started from—in the 
lobby...I hate to go out...It’s so 
cold...Whoops, there’s our two 
friends...Going home too. 

“Wadda yuh say Lefty? Let’s 
have a couple beers?”...“Beers, hell! 
I’m gonna have a shot; too cold for 
beer tonight.” 

Yours truly 


seconds the motion. 


Re-elect Faber 


Milwaukee, Wis., Jan. 
M. Faber was re-elected president 
of the Retail Gasoline Dealers’ Assn. 
of Milwaukee at its annual meeting 
Jan. 14. Lester Kleinmann was 
named vice-president; William 
Meyer jr., secretary, and Arthur 
Gennrotzke, treasurer. The follow- 
ing directors were chosen: William 
Heise, Robert E. Lee, O. V. Hansen, 
John Lenken, Wilmer R. Schuh, 
John E. Bunce and Ray Kobs. 






in the preliminaries. ..Wait’ll | 


death | 
..Paint | 
Point Products demonstrating house | 


18.—Louis | 





















































42,500 Attend | 
Automobile Show 
| In Grand Rapids 


Grand Rapids, Mich., Jan. 18. — 
The 26th annual automobile show, 
which closed Jan. 12, drew a re- 
cord attendance of 42,500 persons, 
according to Amos Gezon, chair- 
man of the show committee of 
the Grand Rapids Passenger Car 
Dealers Assn. 

“The dealers feel that this is 
the most successful show we have 
ever held,” Gezon said. “Sales 
were excellent, not only for pas- 
senger cars, but also for trucks, 
house cars, accessories, and other 
of the various products exhibited. 

“Everybody was boosting the 
show and seemed well pleased. 
There is no doubt that business 
is better. The show committee 
received many compliments from 
representatives of motor car man- 
ufacturers. News of the success 


From Erie County, Pa. 











This group of dealers from Erie County, Pa., claim to be the largest 
single group from any one community to attend the convention. 
Cc. O. Birkland, head of the Erie Automotive Assn., headed the group. 


representatives made many in- 
quiries about our exposition.” 


——__——— 


of our show spread rapidly and 
Muskegon and Lansing auto show 








1935 MODELS HAVE MADE AN IMPRESSIVE BOW 








IT’S 
SELLING 
JOB! 


AND THE LEADERS WILL SELL HROUGH 


~ NEIGHBORHOOD-FEEDER 


ESTABLISHMENTS 


The record attendance at 1935 Motor Shows 
spells OPPORTUNITY for car dealers every- 
where. And what a race it will be! The manu- 
facturer of your cars will give you more 
advertising and sales support than ever be- 
fore AND RIGHTFULLY EXPECT MORE 
AGGRESSIVE SELLING FROM YOU! 
How will you meet the larger quota set up 
| for your territory? How will you take advan- 
tage of the opportunity that 1935 has to offer? 
There is one thing sure... leading dealers 
will not depend alone upon Motor Row Selling. 
They will not be satisfied with the compara- 
tively small number of prospects they can get 
into the old type establishment. They will 
select certain profitable neighborhoods and 
put on highly aggressive campaigns for new 
business. They will operate through modern 
Neighborhood-Feeder Establishments and 
quadruple their prospective buyers. In fact, 
the change from Motor Row Selling to Neigh- 


borhood Selling is now under way. Many of 
these dealers have asked Austin Engineers for 
advice and help. They have recognized the 
importance of having design, layout, and erec- 
tion experience applied to their building 
operations. 

And Austin will give them establishments 
that are distinctive, modern, attention-com- 
pelling ...stations that are highly colorful, 
night or day, because of their porcelain enamel 
walls and other attractive features. Individual 
designs and trade-marks of the car manufac- 
turer, oil and gas marketer and dealer are | 
closely duplicated. They are permanent yet 
movable and salvageable. Costs range from 
$1,000 to $100,000. 

The Austin Company, with offices from 
coast to coast, is prepared to apply its complete 
service to your individual problem whether 
you contemplate modernization or complete 
new stations. Phone, write, or wire 





















SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Offices in Principal Cities 











Engineers and Builders 








“It’s a great show,” said Byron C. Foy (right), president of De Soto, 
to H. H. Shuart, Detroit show manager, after Foy had 


taken a turn around all 


the exhibits. 


National Headquarters 
16112 Euclid Ave., Cleveland, O. 


Detroit, Michigan 
2842 West Grand Blvd. 






THE 
AUSTIN METHOD 





UNIFORMITY in the Neighborhood Establish- 
ments selling your cars is of vital importance. This is 
one reason why the Austin Plan of Promotion can 
be made most profitable to you and to your dealers. 
Why not let us discuss this subject with you? In the 





building of Neighborhood - Feeder Establishments, 
Austin is drawing upon its 50-years’ experience in 
the design and construction of complete plants for 
industry. Austin Engineers will gladly discuss any 
plant modernization plans you may contemplate. 
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Graham Will Concentrate 


Campaign i 


Detroit, Jan. 18. —The backbone 
of the advertising campaign of 
the Graham-Paige Motors Corp. 
this year will be newspapers, Ed- 
ward R. Wade, vice-president of 
the United States Advertising 
Corp. told more than 400 Graham 
dealers Wednesday afternoon fol- 
lowing a luncheon in the Book- 
Cadillac hotel. 

Wade said that “eight out of 
every ten advertising dollars for 
Graham will be spent in more 
than 700 newspapers throughout 
the United States and added that 
the advertising schedule this year 
will be greatly augmented. Wade 
declared that newspapers are the 
most “vital and effective media” 
in the nation for the merchandis- 
ing of automobiles and assured 
the dealers that they will be 
backed by ample advertising. The 
campaign will include magazine, 
radio and thousands of billboards, 
Wade said. 

Robert C. Graham, executive 
vice-president of Graham-Paige, 
who returned by airplane from 
Mexico City to attend the lunch- | 
eon, said that “business is out of | 
the hospital, although it may still | 
have a little temperature.” He | 
declared that “1935 will be a sod 
year” and that the automobile in- 
dustry is leading the recovery. | 
He said that sales of Graham cars | 
this year will show a sensational 
increase because of the addition 
of the new low priced six. He 
pointed to the fact that Graham | 
sales last year increased 46 per | 
cent as compared with 30 per cent 
for the rest of the industry. 

The dealers, who came from all 
parts of the United States, were | 
welcomed by Joseph B. Graham, | 
president. A. I. Philp, general | 
sales manager of Graham, read 
telegrams from Graham dealers 
extending from Brooklyn to Los | 
-Angeles predicting a big year and | 
enthusiasm for the new line. | 
Philp urged the dealers to per-| 
suade prospects to “drive a Gra- | 
ham” as the first step of their 
selling campaign. 

A humorous talk was given by 
Rev. John L. Davis, of New York. 
The speaking program followed a 
musical feature presented by the 
WW/4J orchestra. 


| 


American Cars to Find 
Easier Scottish Market | 


Washington, Jan. 18.—The im- 
minent reduction in the horse- 
power tax together with improved 
economic conditions makes the 
outlook for American cars in 
Scotland considerably brighter 
than for some time, according to 
a report from the American con- 
sulate-general at Glasgow. 

Scotland, the report points out, 
has always purchased more cars 
from the United States than from | 
any other foreign source. Until 
recent years, American automo- 
biles were represented at the an-| 
nual Glasgow automobile show by 
an average of from 30 to 40 mod- 
els of different makes of cars and | 
trucks. Great Britain’s departure 
from the gold standard, together 
with the adoption of import du- 
ties for the protection of the home | 
industry, caused the number to 
decrease in 1932 to only five | 
models. 





Graham Recites Need | 


of Internationalism | 


Montreal, Can., Jan. 18..-Return | 
to world prosperity, can only| 
come through an increased spirit | 
of internationalism according to | 
R. C. Graham of Detroit, execu- 
tive vice-president of Graham- 
Paige Motors Corp., speaking at 
a luncheon for company dealers | 
and representatives in the Royal | 
York Hotel, Toronto. | 

“The theory that the whole | 
world must prosper if we indivi- 
duals are to prosper stands out 
as one that should be in the 
hearts of all today,” said Graham. 
“Every country of the world must | 
have its rights.” 








n Newspapers 
ee 


Rubber Consumption 


In 1934 Near Record | 


New York, Jan. 18.—Consump- 
tion of crude rubber by manufac- 
turers in the United States for 
December, 1934, amounted to 36,- 
662 long tons, which compares 
with 34,842 long tons for Novem- 
ber, 1934. December consumption 
shows an increase of 5.2 per cent 
over November, 1934 and 27.5 per 
cent over December, 1933, accord- 
ing to statistics released by the 
Rubber Mfr. Assn. 


Consumption for December, 1933 
was reported to be 28,757 long 
tons. 
ber during 1934 amounted to 453,- 
905 long tons as compared with 
401,000 long tons consumed in 1933 
and 332,000 long tons consumed 
during 1982. The 1904 figure is 


Consumption of crude rub- | 





Pontiac Sees Big Times 





A. W. L. Gilpin, Pontiac’s vice-president and general manager, writes 
down the figures as the regional managers state their requirements 
for the first quarter of the year. Standing, left to right, are: 
C. P. Simpson, assistant general sales manager; Gilpin; D. U. Bath- 
rick, assistant general sales manager; seated, Regional Managers 
V. L. Murray, central region; T. M. Ray, Pacific region; F. C. Sibley, 

Atlantic region; and Allen Wright, mid-west region. 


the highest consumption for any| 1929 when there was consumed 


one year with the exception of | 467,400 long tons. 
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Lower Priced 
Hupmobile 518 


Proves Popular 


Detroit, Jan. 18. — One of the 
most popular models in the new 
Hupmobile line for 1935, says W. 
J. McAneeny, president of the 
Hupp Motor Co., is the Series 518, 
the new Hupp entry into the 
low priced field, with a 4-door 
sedan listing at $795. 

This is the first time that Hup- 
mobile has offered aerodynamic 
styling under $1,000, and accord- 


ing to McAneeny, it follows 
closely the lines of other Hupmo- 
bile models listing at higher 


prices. It is powered with a 101 
horsepower six-cylinder engine. 
McAneeny expressed the belief 
that many people who had been 
interested in aerodynamic styling 
but could not afford the higher 
priced models would now be able 
to meet the much lower prices 
placed on 1 the 518. 
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General Motors’ Model T-18 


See 300,000 Attendance 


At Chevrolet Showing 


Chicago, Jan. 18.—What prom- 
ises to be one of the most spec- 
tacular and best attended motor 
car showings by any single man- 
ufacturer ever held in Chicago 
was inaugurated here yesterday 
by the Chevrolet Motor Co. at the 


big 13lst armory, northwest cor- | 


ner of Michigan Ave., and 16th 
St. The exhibit will continue 
through Sunday night. 


On view will be the complete 
line of Chevrolet Master and 
Standard sixes as well as of com- 
mercial cars. 


Officials anticipate an attend- 
ance of around 300,000 before the 
showing v'oses. More than 1,000,- 
000 invitations in the Chicago 
area have been distributed 
through dealers, with the public 
admitted free. 


Gaiety will be added to the oc- 
casion by the presence of three 
noted orchestras now appearing 
in Chicago, which will alternate 


MR. AUTOMOBILE DEALER, 





with their programs during the 
afternoon and evening. 


The public is being made Chev- | 


rolet conscious with particular 
reference to this showing of the 
new models by means of a smash- 
ing newspaper advertising cam- 
paign, 105 radio announcements, 
and sky writers. 

R. A. Fisken, advertising man- 
ager of Chevrolet, and other offi- 
cials from Detroit were here in 
advance to perfect plans for the 
display and its presentation to 
the public. Fisken presided over 
a meeting of newspaper and radio 
men Tuesday, at which he out- 
lined the set-up of the showing. 


Highway Program 

Rochester, Minn., Jan. 18.—The 
long time highway program for this 
section of Minnesota was recom- 
mended to the state highway de- 
partment by good roads advocates 
from seven southeastern counties 
meeting here. 


performance, 


Plan 90,000 Output 


It is estimated by Wallace R. Camp- 
bell, president of Ford Motor Co. 
of Canada, that Ford production for 





the Canadian market in 1935 will 
reach at least 90,000, and possibly 
100,000 units, as compared with 70,- 


000 units in 1934. 





The T-18 now has a gross rating of 11,500 pounds. 


Toronto, Ont., Jan. 18 (UTPS) — | 





economy and safety. 


Refuse Extension 


Tallahassee, Fla., 
ernor Dave Sholtz 


the time for obtaining 


mobile license plates, 


Jan. 


it 


18.—Gov- | 
will not extend | 
1935 auto- | 


was 





Many features, 
including hydraulic brakes, are said to provide better 


an- 








Add Dual Axle 
To New Line 
| Of GM Trucks 


Detroit, Jan. 18.— Introduction 
|of a dual performance axle has 
|been announced by General 
| Motors Truck Co. as optional on 
the T-18 trucks in the two to 
three ton range. 

This axle permits a lower gear 
ratio and more pulling power, en- 
| abling drivers to take heavy 
eat up steep hills and over 


rough roads with less effort. It 
also permits a higher gear ratio, 
| enabling the driver to travel at 
faster speeds on level roads or 
when the truck is empty. 

The design of the dual per- 
formance axle provides for a 
simple planetary reduction gear 
assembled between the oversize 
bevel gear and the differential 
and controlled by a shift lever 
installed in the cab. 


nounced at the executive offices to- | 


day. 
mobiles by midnight 
cording to state law. 


CPT Tl 


INSTEAD OF AUTOMOBILES 


You’d make sure that every one had two sleeves. People don’t buy sleeveless coats. 


They expect sleeves and, if sleeves are available on special order only in your store, 


competition will get the coat business. That’s the way it is with Safety Glass. People 


expect it ALL-AROUND. If you make them wait while you order it from the factory, 


competition will seize on your inability to deliver and make capital of the fact that 


they provide it without delay. Libbey: Owens: Ford’s consistent national advertising, 
ey | y y - 


the public acceptance which this better-known Safety Glass enjoys and the low 


prices at which it is available are very effective sales weapons. They will help you 


sell automobiles if, and only if, you have cars on your floor, ready for delivery, 


with L-O-F Safety Glass in all the windows. Make sure that your orders to the 


factory so specify. LIBBEY - OWENS - FORD GLASS COMPANY, TOLEDO, OHIO. 


PS. 


LIBBEY: OWENS: FORD 


a 
a 





SAFETY GLASS 


No extra profit in providing sleeves in coats, of course, but there is an 


extra profit in providing Safety Glass All-Around. Don’t overlook that. 


Jan. 


15, 


New tags must be on all auto- | 
ac- | 


Payload Capacity Increased 
Other improvements have been 
'made. Payload capacity of the 
1%-2 ton T-16 has been increased 
11 per cent, bringing the total to 
5,630 pounds. Horsepower of the 
| T-16 has been increased to 84 at 
|an engine speed of 3,500 r.p.m., 
while torque has been increased 
to 152 foot pounds. This torque 
is maintained over a wide range 
|of engine speeds from 1,200 to 
2,500 revolutions per minute. 

Hydraulic brakes are an im- 
provement in the T-16. Other T-16 
improvements include heavier 
crankshaft, relocation of thrust 
bearing at front end of crank- 
shaft, larger connecting rod bear- 
ings, improved steering knuckle 
and spindle construction, new pis- 
ton ring oil seal in rear axle, solid 
drop-forged rear axle spring 
seats, centrifuse brake drums on 
all four wheels, and almost 23 per 
cent increase in brake lining 
area. 

The gross rating of model T-18 
has been increased to 11,500 
pounds, giving a 13 per cent 
| greater payload capacity. The 
| horsepower on the T-18 has been 
}inereased 123 per cent and 
| torque 3.8 per cent. The T-18 has 
}clutch vibration dampener 
| springs, heavier rear axle, and 

hydraulic brakes and centrifuse 
|brake drums with 367 square 
feces of lining area. 

Single Dise Clutches 

GMC model T-23 in the 3-ton 
|range and T-33 in the 3%-ton 
range have been improved. Pay- 
load capacity has been increased. 
Clutches are now of the single 
disc type and increased braking 
efficiency has been realized by 
the use of hydraulic brakes and 
larger brake linings. A vacuum 
booster is standard on the T-33 
with air-operated brakes optional 
at extra cost. 

In the 4-ton range GMC T-43 
| has an 11 per cent greater pay- 
load capacity and a new single 
plate clutch. Hydraulic brakes 
with a vacuum booster are stan- 
dard equipment. 

The T-46, in the 5-ton range, 
now has as optional equipment a 
5-speed overdrive and underdrive 
| transmission, wider wheel tread 
at the front, heavier rear springs, 
and hydraulic brakes with a va- 
cuum booster. 

The appearance of all light and 
medium-duty models has been 
improved by changes in radiator, 
hood and fenders. Cabs for mod- 
els T-18 to T-46 are now skirted 
and have a more pronounced 
windshield slope in addition to 
| many interior refinements. 

















|Motor Specialties Is 


| Showing Improvement 
Muskegon, Mich., Jan. 18. — The 
business of Muskegon Motor 
Specialties is considered much 
| better than a year ago, according 
to L. O. Gordon, president. “Not 
|} only in the automotive business 
| but also in the heavy Diesel, air- 
| craft, and other classes of busi- 
| ness there has been a marked im- 
provement in the first quarter 
in 1935,” said Gordon. 
| The plant is now employing 120 
| persons and is operating on a 40 
hour week. 
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Richberg Warns of Ke F ederal Control of Industry 


Industry That Does Not 
Rule Self Will Be Ruled 


(Continued from Page 1) 


many ways a glorious record of 
the energy and courage of private 
enterprise. But the record has 
its darker side, because in this 
tremendous money-making drive 
there was all too little thought 
given in social and economic 
problems that were being created, 
which not only the industry, but 
the entire nation must eventually 
meet and answer. I have no wish 
to dwell upon this darker side 
today when a national recovery 
from years of depression is 
definitely under way, except so 
far as may be necessary to 
demonstrate the _ short - sighted 
folly of those who clamor: ‘Let 
us have recovery first and reform 
afterward’—those who ignore the 
fact that we can have no lasting 
recovery unless we eliminate the 
causes of chronic disease. 


Industry’s Obligation 


“The first point which I would 
make tonight is that no group of 
business men in the United States 
should be able to see more clearly 
the necessities of a genuine in- 
dustrial recovery than those en- 
gaged in the automotive industry. 
Their enterprises are fragrant 
with some of the most gorgeous 
flowers and most noxious weeds 
of modern civilization. Out of a 
ruthless, individual pursuit of 
wealth and power, out of com- 
petitive warfares of private in- 
terest, have come great public 
gains and very serious public 
problems. 


“This industry may well stand 
up and fight for the preservation 
of the individual freedom and 
initiative that has produced such 
.-public gains. But when the in- 
dustry is asked: How has the in- 
dividual freedom and security of 
hundreds of thousands of workers 
been advanced by this process ?— 
it may well recognize that it has 
an unfulfilled obligation to do its 
part in meeting a public liability 
and in lifting a public burden 
which it has helped to create. 


Fair Play Needed 


“This industry should be able 
to see clearly that it cannot grow 
and prosper if destructive com- 
petitive practices and monopolis- 
tic controls of prices, productions 
and wages flourish in other in- 
dustries. When under ruthless 
competition, in over-working and 
under-paying labor, or in unfair 
business practices, a decent live- 
lihood is denied to workers and 
small enterprisers in other trades 
and industries, the great market 
for automobiles is steadily de- 
stroyed. In a period of credit 
inflation, when billions of dollars 
are borrowed and spent to expand 
industrial operations, there may 
be a temporary prosperity during 
which automobiles are sold in 
large quantities. But when we 
come to the end of the boom, as 
in 1929, when capital values are 
deflated, when millions of work- 
ers are thrown out of employ- 
ment and billions of buying 
power disappears, then the auto- 
mobile market collapses. 

“There is, as you all know, a 
erying need for the regularization 
of production, distribution and 
employment in this industry. Any 
seasonal industry operates at a 
grave disadvantage, both from 
the standpoint of the profitable 
use of capital and the profitable 
use of human energy. An invest- 
ment of $100,000,000 in producing 
capacity which is used for six 
months is obviously uneconomical, 
compared with an investment of 
$50,000,000 which is used for 12 
months. To employ 200,000 men 
at comparatively good wages for 
six months, especially under the 
strain of continuous high-speed 
operations, is obviously a less ef- 
ficient use ef human labor, than 
to give a smaller number of men 
continuous employment at lower 


ceeienheeneaninmn 
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| system. 





wages under better conditions. I 
need not carry this°argument on, 
into the field of distribution. You 
all understand its application 
there. 

“If a business, because of 
weather conditions or other na- 
tural causes must be seasonal, 
the fact must be accepted. But 
if a business, which has grown 
up in a seasonal character can 
be transformed into a practically 
continuous operation, there is a 
clear need for planning and co- 
operation; and it should not re- 
quire government compulsion or 
control to bring about that result. 
It is an old, old story that the 
business which will not regulate 
itself to eliminate its harmful 
practices will eventually be regu- 
lated ‘to the queen’s taste’—but 
hardly to its own. 

“Since it may be that my gentle 
expression of this thought may 
not carry it across, let me be for 
a moment brutally frank: The 
automotive industry has an obli- 
gation to itself and to the country 
to regularize production, distribu- 
tion and employment. A great 
advance in present conditions is 
possible—not merely in ten years 
but in one. The time has arrived 
for less talk and more action. I 
will take my own hint and say no 
more on this subject. 


Roosevelt’s Problem 

“The national administration, 
coming into power in the Spring 
of 1933, was compelled to find 
quick measures of relief from 
dangers which were not under- 
estimated then by those most an- 
xious to belittle and to forget 
them now. It was necessary to 
act at once to change conditions 
for which there were no prece- 
dents, by methods for which there 
could be no precedents.” 


In summing up the benefits ac- 
crued to this country since the 
establishment of the National Re- 
covery Administration, Richberg 
called attention to the redesigned 
banking structure, once threat- 
ened with collapse, with fifty mil- 
lion accounts now insured; the 
rehabilitation of the agricultural 
industry; the four or five million 
workers returned to jobs under 
improved working conditions and 
better wages; over 1,500,000 homes 
saved for owners, when threat- 
ened with loss by foreclosure; 
maintaining between three and 
six million families, representing 
between twelve and twenty mil- 
lion people, through Federal 
relief. 


We Have Gained 

“Under the NRA,” Richberg 
continued, “the organization of 
industrial ownership and manage- 
ment is being promoted and agen- 
cies of co-operation and mutual 
aid are provided in codes of fair 
competition. 

“Tt should be apparent that the 
organization of wage earners to 
advance their group interests is | 
equally necessary to preserve eco- 
nomic balance in a competitive 
In fact, if workers do 
not organize as employes you may | 
be positive that they will organ- 
ize as voters. The result will be 
demands for the regulation of 
terms and condition of employ- 
ment by statute instead of by 
collective bargaining. 


Control An Alternative 


“Tt is one of the ripening fruits 
of years of widespread opposition 
by employers to labor organiza- 
tions and to collective bargaining, 
that political demands have been 
increasing year by year, not only 
to establish the general rights of 
employes, but also to fix their 
wages and hours of work by leg- 
islative act. There is only one 





sure deterrent of increased po- 
litical control of business along 
these lines, and that is increased 


reliance upon collective bargain- 
ing. 

“For this reason it was recog- 
nized as one of the most import- 
ant requirements of the National 
Industrial Recovery Act to pro- 
vide for strengthening the col- 
lective power of the wage earn- 
ers by protecting the freedom of 
their association for mutual aid 
and for the creation of an ade- 
quate power of collective bargain- 
ing. 

“If in recent years we have 
learned only that industrial peace 
is a practical ideal that is worth 
while working for—then the rack- 
ing miseries of these years will 
not have been suffered all in vain; 
and in our new knowledge we 
may find hope today and confi- 
dence tomorrow.” 


Buick Bapects 
Public to Turn 
To Quality Cars 


Detroit, Jan. 18.—The public re- 
ception of Buick motor cars at 
the automobile show is gratify- 
ing, both from 
the standpoint 
of immediate 
sales and as an 
indication as to 
what can be ex- 
pected of the 
Detroit and 
Michigan terri- 
tory as the year 
progresses, said 
Ww. FF. Huf- 
stader, general 
sales manager 
of the Buick 
Motor Co., com- 
menting on the motor exhibit in 
Convention Hall. 


“The Buick dealer organization 
has been active during the show 
and the impression that I got 
after meeting with dealers and 
salesmen throughout the metro- 
politan area is one of very definite 
optimism and a determination to 
do a bigger job in 1935. The 
opinion is expressed everywhere 
by these men who are closely 
connected with the public that 
the demand for new cars will be 
more pronounced in the first six 
months of this year than in the 
corresponding period of 1934. 
Supplementing this is the fact 
that the dealers and salesmen 
themselves are extremely enthu- 
siastic about the four lines of 
Buick cars and are keyed to the 
greater volume they believe is in 
prospect. 


“Sales at Convention Hall are 
entirely satisfactory and I am 
particularly impressed by the 
number of inquiries received on 
the higher priced lines of cars 
Buick has on display. In my 
opinion this indicates a return 
of a great many buyers to cars 
in the medium and upper medium 
price fields—cars they have been 
accustomed to driving in the past. 
It marks a halt of the trend of 
the past few years in which buy- 
ers gravitated to the lowest price 
fields until more than 93 per cent 
of all production was of cars be- 
low $1,000.” 








W. F. Hufstader 


Trainload of Tractors 


Arrives in Memphis 


Memphis, Tenn., Jan. 18.—A 
trainload of McCormick-Deering 
Farmall tractors arrived for Delta 
dealers in Memphis Monday and 
another similar shipment is to 
arrive Feb. 11. 

The tractors were to go to seven 
of the dealers of the International 
Harvester Co. of America in the 
Memphis territory, at the towns 
of Tunica, Clarksdale, Greenville, 


-Yazoo City and Greenwood, Miss. 


R. E. Butler, southern district 
manager of sales; John L. Moore, 
Memphis manager; and a number 
of the Mississippi dealers were 
here to greet the arrival. 








Chrysler Cites Efforts 
To Stabilize Employment 





(Continued from Page 1) 


in production. 
know, it is out of the question to 
build finished cars in advance and 
store them, because no one can 
tell how many people will buy 
and what their preferences will 
be in body models, 


“In our plants, however, we 
have done a great deal toward 
leveling out production. Last 
winter, for example, we built up 
in advance a big bank of unit 
parts which 
gave more work 
in an otherwise 
slack period. 
This year, in 
addition, we 
have moved 
forward our new 
car introduc- 


tions. And we 
hope that a 
combination of 





this and other 
arr angements 
will help to pro- 
vide steadier work. Of course, if 
we can get people to buy more 
cars in the fall, it will help a 
great deal. And this is one of the 
things we are trying to do. 


“Nothing would make me hap- 
pier than to be able to make hap- 
pier the lives of the men and 
women of Chrysler Motors. I 
don’t mean only the satisfaction 
of having something to do—which 
is not a small thing in itself—I 
mean working enough hours and 
getting enough money so that you 
can do more of the things you 
would like to do after working 
hours with your own family and 
friends. 


“No one who has worked in a 
shop, as you and I, can forget 
that the men and women of an 
organization—not the machines— 
make the organization what it is. 
I believe the greatest asset of 
Chrysler Motors today is in the 
men and women whose brains 
and skill and workmanship have 
helped so much to make Chrysler 
Motors reputation throughout the 
world.” 


Walter P. 
Chrysler 





equipment, | 


furnishing, colors, etc. | 





As you and I Ky. Asks Tax 


On Cars Bought 
Outside State 





Louisville, Ky., Jan. 18. — A 
second court ruling has held that 
citizens of Kentucky purchasing 
automobiles outside of the state 
will be forced to pay to the State 
of Kentucky a tax of three per 
cent on the purchase price, under 
the Retail Sales Tax law. On 
Jan. 14, Circuit Judge Rodgeny 
G. Bryson, Covington, Ky., sus- 
tained a demurrer of Samuel 
Furste, County Clerk, to a suit 
filed by R. H. Lewis, seeking to 
enjoin Furste from collecting the 
levy. 

Furste refused to issue a license 
for an auto purchased in Ohio un- 
til the three per cent sales tax had 
been paid. 

On Nov. 3, at Louisville, Circuit 
Judge Joseph J. Hancock, also up- 
held this law. In sustaining de- 
murrer of County Attorney Law- 
rence S. Grauman, the court ruled 
that the act in question does not 
attempt to levy a tax on interstate 
commerce, but only seeks to as- 
sess the tax after the car has been 
brought into Kentucky. 

This decision was in a _ suit 
brought by John W. Chenault jr., 
an automobile dealer, who 
charged that the legislature went 
beyond its powers in attempting 
to tax property in interstate com- 
merce; that the act was arbitrary 
and discriminatory, and a viola- 
tion of both the state and Federal 
constitutions. Chenault, who pur- 
chased a car in Jeffersonville, 
Ind., across the Ohio River from 
Louisville, sought to mandamus 
County Clerk John P. Grieb, at 
Louisville, to issue license plates 
and register the car. Grieb de- 
manded that a tax of $20.04 be 
paid prior to issuing license tags, 
and in addition to the license tag 
costs. 





EXPERT CHEFS 


who prepare the delectable dishes found 
in the six dining rooms and Coffee Shop at 
The Stevens are an important part of the hotel's 
well-balanced service organization—a real factor 
in making your visit at The Stevens thoroughly 
enjoyable. In a choice location on Chicago’s lake 
front—away from confusion and congestion—in 
the center of social and business activity. The 
Stevens solves the problem of where to stay in 
Chicago. Its rates, happily, are within reach of all. 


THE STEVENS 
CHICAGO 


WORLD'S LARGEST HOTEL 
MICHIGAN BLVD. AT 7th STREET 


3000 OUTSIDE ROOMS—3000 BATHS— $3.00 UP 














Sparks 


(Continued from Page 1) 


, which shows the vitality of this 
company and emphasizes the en- 
thusiasm Graham dealers feel for | 
the new-priced six, which seems 
destined to be a contender in the 





oratory. Up to this week I al- 
ways had believed that George 
Graham was the industry’s great- 
est orator, but now I am sold on 
Cowling as his successor. 
Cowling was clever the way he 
pricked toy balloons of the in- 
dustry. Without mentioning any 
names, he ridiculed those auto- 
motive magnates who go in strong 
for personal publicity; he scoffed 


at statistics, declaring that “the | 
man who wrote the statistics | 
probably didn’t have the right in- | 


formation and the man who uses 
them knows they are lies.” He 
thinks the factory folk should 
give less time to worrying about 
what the competition is doing and 
put the rescued effort into mar- 
keting their own products. 


* * * 


PARTICULARLY interesting 
was his declaration that the back- 
bone of our business is the dealer, 
whom he called the forgotten 
man. He is the one who has to 
sell the cars and take the brunt 
of any possible criticism of the 
work of the manufacturer and 
engineer. His eulogy of the 
dealer showed his great apprecia- 
tion of the work the retailer does. 
And he bore down hard on F.O.B., 
declaring that “we must begin 
selling automobiles for what they 
are. We must quit saying ‘You 
can buy a car for $900’ when if 
you want a whole car you must 
pay $1200.” 

The industry must be debunked, 
he declared, and we must be hon- 
est with the public in our mer- 
chandising methods. 

* * * 


AUTOMOTIVE DAILY NEWS 
also played a part in the social 
activities of the week with a re- 
ception at the Book-Cadillac in 
honor 
NADA and the SAE. It was from 
‘4 to 7, breaking up just before 
the start of the NADA dinner. 
Perhaps ADN should be modest 
about this party, but the editor 
can’t help bragging that among 
those present were Mayor Frank 
Couzens of Detroit, and such 
brass hats of the automobile in- 
dustry as Roy Faulkner, president 
of Auburn; Dan Eddins, president 
of Plymouth; Harry Klingler, 
president of Pontiac; William 
Holler, general sales manager of 
Chevrolet; Don Bates, president 
of Reo; W. R. Tracy, general sales 
manager of Hudson; Jesse Vin- 
cent, vice-president of engineer- 
ing of Packard, and J. P. Little 
of General Motors Truck. Too, 
there were many others from the 
advertising ranks, agency execu- 
tives and the like, who favored us 
with their presence. 

* ” * 

ANOTHER AFFAIR attended 
by the writer was the big dealer 
luncheon given by' Graham-Paige 
at the Book, which brought out 
an attendance of around 400, 


John A. C. Warner (right), general manager of the SAE, illustrates 











of the officials of the; 
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Oldsmobile Draws a ieata 


Chris 
Sinsabaugh 


dog fight in the low-priced 
bracket. An unusual feature of 
the program was the humorous 
talk given by a minister, Dr. John 
L. Davis, of New York, who had 
a Will Rogers way of delivering 
his wisecracks and humor. 
* * + 


PRESENT, TOO, at the speak- 
ers’ table was Russ Valpey, a 
Graham vice-president, who flew 
from the Los Angeles show to 
Chicago and took train to Detroit 
for the meeting. He came from 
the coast in 21 hours and he 
brought with him word that the 
Los Angeles show produced lots 
of business and prospect lists that 
will keep salesmen busy for a 
long time. A Graham meeting 
he conducted at Los Angeles 
brought out an attendance of 150 
dealers who expressed themselves 
strongly as to Graham prospects 
for this year. 

* * ok 


PROBABLY MOST of 
who went to the Adcraft Club 
luncheon expected Fred Vesper 
to talk about the dealers’ code 
and sich. But he didn’t. He went 
back to the old days when Buick 
moved from Lansing to Flint and 
when he was sales manager, ad- 
vertising manager and a half 
dozen other things. He traced 
the evolution of automobile ad- 
vertising from those days to the 
present and he so sprinkled his 
talk anecdotically that he held 
everyone’s interest. 

Vesper recalled the time when 
Buick did not believe in adver- 
tising, declaring the company 
would rather put the advertising 
money into the car itself. The 
first advertising effort was a 
catalog that cost $12,000 to put 
out. The next year Vesper 
wangled a $50,000 advertising ap- 
propriation out of his colleagues 
and he made a big splurge by 
taking three pages in the Satur- 
day Evening Post at a cost of 
$3,500 each, which caused him to 
be called a spendthrift. It was 
Vesper himself, who created that 
celebrated slogan “When better 
automobiles are built, Buick will 
build them.” 

* * * 

THE POWER of Vesper’s name 
was demonstrated by the wax 
works group at the speakers’ 
table. Dick Grant, Bill Cowling, 
Joe Fields, Bob Graham, Bill 
Tracy, Dan Eddins, A. vanDer- 
Zee, Joe Frazer, John Chick, Bill 
James, Ralph De Palma, Bill Mc- 
Lean, Aaron DeRoy, Roy Peed, 
Frank Denney, Burch Greene, 
Emerson Poag, K. T. Keller, J. 
Dineen—one doesn’t have to give 
their titles — everyone in these 
parts knows ’em. 


Getting to the Point 


it graphically for Dr. H. L. Dickinson, former president of the 
engineering group at the annual SAE banquet in the Book 
H 


‘otel Thursday evening. 


those | 
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One of the most popular features of the Oldsmobile exhibit at the Detroit Auto Show was the chassis 


exhibit. 


exhibit officials said. 





NIRB Announces 


New Members of 


Code Authority 


Washington, Jan. 18.—The Na- 
tional Industrial Recovery Board 
this week announced recognition 
of the following as duly elected 
members of code authorities: 


For the gasoline pump manu- 
facturing industry: L. O. Carlson, 
Erie Meters Systems, Erie, Pa.; 
S. H. Frensdorf, Service Station 
Equipment Co., Conshohocken, 
Pa.; W. M. Griffin, The Wayne 
Co., Fort Wayne, Ind.; S. C. Hope, 
Gilbert and Barker Co., Spring- 
field, Mass.; C. C. Oberly, Tok- 
heim Oil Tank & Pump Co., Fort 
Wayne, Ind.; R. E. Risser, South- 















direct-mail. 










606 So. Michigan Ave. 


west Pump Co., Bonham, Tex.; 
and L. E. Rush, Rush Mfg. Co., 
Lafayette, Ind. 


For the retail rubber tire and 
battery trade: A. E. Oliver, Al- 
bert E. Oliver, Inc., Albany, N. 
Y., Eastern Geographical regional 
representative; Martin J. Barry, 
Baltimore, Md., Atlantic Geo- 
graphical region representative; 

J. Coughlin, The General Tire 
Co., Indianapolis, Central Geo- 
graphical regional representative; 
Harry H. Brooke, Brooke Shatter- 
ly Co. Atlanta, Ga., Southern 
representative; Jesse G. Johnston, 
Johnston Bros., Tire & Service 
Co., St. Louis, Mo., Western repre- 
sentative; A. B. Chapman, Guasti- 
Giulli, Inc., Los Angeles, Calif., 
Pacific representative all mem- 
bers of the independent dealer 
group. 


W. W. Humphrey, Western 


The INTERNATIONAL TRUCK 
Franchise Offers Dealers: 


A complete line of trucks from -ton to 10-ton. A reputa- 
tion without equal for quality and after-sale service. 217 
International Harvester branches offering International dealers 
the closest possible assistance in sales and service. International 
Truck finance plan on both new and used trucks. Largest 
advertising campaign of any full-line truck manufacturer, 
constantly promoting the sale of Internationals in national 
magazines, newspapers, vocational publications, and through 


You are cordially invited to visit our Detroit branch, 
5915 West Warren Avenue (T7elephone—GArfield 0020) for complete infor- 
mation on the International Truck franchise. 
Chicago office will also be glad to advise you. 


INTERNATIONAL HARVESTER COMPANY 


of America 


(Incorporated ) 





Chicago, Illinois 


People are showing greater interest in the mechanical features of automobiles, than formerly, 


Truck Owners Meet 


Toronto, Ont., Jan. 18 (UTPS).— 
Prominent automotive officials and 
motor truck operators from all sec- 
tions of the province attended the 
annual meeting of the Ontario Mo- 
tor Truck Owners’ Assn., held in 
the National Motor Show Bldg. 
Chester Walters, deputy minister of 
public works in the Ontario govern- 
ment, the guest speaker, indicated 
in his address that the government 
is likely to make changes in motor 
truck taxation in Ontario. 


Auto Supply Co., Kansas City, 
Mo., mail order, chain store and 
department store member; A. E. 
Caldwell, Atlas Supply Co., New- 
ark, N. J., petroleum products 
distributors member; L. R. Jack- 
son, The Firestone Tire & Rubber 
Co., Akron, O., company-owned 
stores member. 









Nearest branch or 
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SAE Meetings, Reveal Advances In Engineering 


Service Men Must Keep 
Pace With Engineering 


(Continued from Page 3) 


speed running also imposes hard- 


ships on ignition systems, gener- | 


ators, clutches and similar parts. 
Since the engineers and equip- 
ment makers have developed their 
products to a high standard of 
excellency very rapidly during the 
past few years, certainly the serv- 
ice and maintenance division of 
the industry will have to be on its 
toes to keep motor transportation 
operating on as high a standard 
of efficiency. 


Intricate Problems 

If, as in the case of these meet- 
ings, the engineers are gravely 
concerned with the intricate prob- 
lems of such things as fuel, air 
ratios, flame propagation, spark 
plug behavior, proper ignition coil 
energization, position of spark, 
flame movements, brake actua- 
tion, oiliness of crankcase oils, in- 
dependent springing and so on, 
those in the service business must 
be trained and equipped properly 
to keep every unit of the motor 
vehicle at its best. 

All of the technical sessions 
were well attended and the pro- 


gram committee received much | 


favorable comment on the choice 
of papers presented. The Crystal 
Room of the Book-Cadillac 
which the meetings were held lent 
itself exceedingly well to the oc- 
casion in view of the large at- | 
tendances. 


| dirt 


in | 


in drums was 
stressed. 

The society’s annual meeting 
wound up in a blaze of glory on 
Friday night after an all-day ses- 
sion split up into three distinct 
technical activities on passenger 


car engines, fuels and lubricants 


|}and a production symposium. 


The morning’s session centered 
around two papers devoted to 
engine flame temperatures and 
pressure development in internal 
combustion engines. Combustion 
roughness was explained by 
Clarke C. Minter as being due to 
a very rapid increase in pres- 
sure at some stage of the burn- 
ing. Several interesting correla- 
tions between present tempera- 
ture measurements and some of 
the results established in earlier 
investigations which were made 
by General Motors Research were 
revealed in the paper “Engine 
Flame Temperatures Vary With 
Knock and Position In The Com- 
bustion Chamber,” presented 
jointly by Gerald M. Rassweiler 
and Lloyd Withrow. 


Precision Machinery 


The production session literally | 
bubbled with new presentations | 


of methods to be used in the fab- 
ricating and machining of the 
parts that go to make up today’s 
precision built motor vehicle. 


In his paper “The Properties of | 


Tires As Affecting the Riding, 





Thursday’s technical sessions 
opened up in the morning with} 
papers and discussions on oili- | 
ness of crankcase oils and effect | 
on engine wear and general fea- | 
tures of operation. The recent 
advent of copper-lead bearings 
into the engine design field made 
the morning meeting timely. Per- 
tinent to the subject were the| 
two papers presented. The first, 
“Effect Of Oiliness On Engine | 
Wear and General Features Of 
Operation” was presented by G. 
M. Maverick, Standard Oil De- | 
velopment Co. The second paper, 
given by H. C. Mougey, General 
Motors Corp., was entitled “Ef- 
fect On Bearing Metals.” 


Bearings and Oils 

Following these papers a gen- 
eral discussion followed led by 
prominent engineers of the indus- 
try including G. C. Brown, A. W. 
Burwell, W. H. Graves, E. A. 
Sperry and E. W. Upham. 

It is evident from the papers 
and discussions that much re- 
mains to be done on bearings 
and lubricants in the face of 
ever-increasing engine loads and 
temperatures. One point brought 
out was that compounded oils 
and treated oils have no destruc- 
tive or corrosive action on engine | 
bearings of the new copper-lead | 
and cadmium variety if the oils | 
contain no ingredients of detri- 
mental nature. 

The sessions Thursday after- 
noon dealt entirely with passen- | 
ger car brakes. “Hydraulic)| 
Brake Actuation” was the title} 
of the paper by Burns Dick, 
Wagner Electric Corp. Chris 
Bockius, Raybestos-Manhattan 
and J. H. Hunt, Motor Wheel 
Corp., jointly presented a paper 
“Brake Drum and Lining Devel- 
opment.” From the evidence pre- 
sented it is now generally recog- 
nized that it is desirable to pro- 
portion the braking effect so that | 
more than 50 per cent is applied 
to the front wheels. With pres- | 
ent day friction materials the 
greatest cause of change in brake 
torque output is high tempera- | 
ture. Consequently since excess | 
heat dissipation can be better ac- | 
complished on the front wheels, | 
greater uniformity in operation 
is to be expected when maximum | 
possible brake torque is applied 
to the front wheels. It will be | 
remembered that many early four 
wheel brakes carried on the old 
tradition of greater braking effect 
on the rear axle than on the 
front. Prevention of grit and/| 





}and to eliminate noise, 


Steering and Handling of Auto- 
motive Vehicles,” R. D. Evans, 
Goodyear Tire and Rubber Co., 








enlightened the assembled engin-| 


eers on many points not ordin- 
arily associated with pneumatic 
tires. He stated, for example, 
that while tires were used to pro- 
vide cushioning on jolty roads 
besides 
providing a large amount of fric- 
tion between the road and ve- 
hicle, they also provided adequate 
directive control at present day 


speeds. 
“Farewell To The Horseless 
Carriage” was the title of the 


paper by E. G. Reid, Guggenheim 
Aeronautical Laboratory, Stan- 
ford University, who established 
an analogy between motor car 
air resistance and airplane par- 
asite drag. He illustrated re-+ 
cent aeronautic progress in the 
analogous field and analyzed the 
possibilities of aerodynamic im- 
provement of motor cars, de- 
scribed experiments made to con- 
firm this analysis, and discussed 
the practical significance of the 
results. 
Independent Springs 

With front ends of motor cars 
undergoing more or less drastic 
changes in design, a timely topic, 
“Transverse Leaf, Independent 
Springing” was chosen by Karl 
K. Probst, Consulting Engineer, 
Leaf Spring Institute. The adop- 
tion of independent springing for 
the front end offers three advant- 
ages, he stated. First, a reduc- 
tion of unsprung weight. Second, 
ability to use softer springs with- 
out danger of tramping, shimmy, 
etc. Third, reduction in trans- 
mission of road shocks induced 
by single wheel obstructions. 

In his paper, “Cylinder Events 
Studied in the Logarithmic Dia- 
gram,” Alfred T. Gregory, Wright 
Aeronautical Corp., showed the 
means whereby a quick and easy 


analysis of what goes on the} 


cylinder can be made with a rea- 
sonable degree of accuracy so 
that large numbers of indicator 
cards can be studied in a short 
time. It is then possible, the 
author pointed out, to determine 
the affects of innumerable var- 
iables on the combustion and 
hence on engine performance. 
The Diesel engine came in for 
a hearing at Wednesday’s ses- 
sions in “A Rational Basis for 
Comparing Diesel Performances” 
by E. S. Dennison, Westinghouse 
Electric & Mfg. Co. Since Diesels 





range in size from 5 to 2,000 | 
horsepower and embrace so} 
great a variety of dimensions, | 
speeds and design details, com- 
parisons between their various 
performances is likely to be ar- 
bitrary. Dennison described a 


strongly | procedure which could easily be 


applied to any size or type. 

Of special interest were the 
papers presented in Wednesday’s 
technical sessions on aircraft 
subjects. The papers extended 
from air transportation equip- 
ment for the private owner to 
designer’s and manufacturer’s 
viewpoints on requirements for 
aircraft intended for airline 
operation. 

Production Airplanes 

“Are We Giving the Average 
Private Operator the Airplane 
Most Suitable To His Needs?” by 
Frank S. Spring, Hudson Motor 
Car Co., visualized a person com- 
muting in from the country, land- 
ing in a vacant lot, folding the 
rotors and then driving into town 
as with a motor car. The pur- 
chaser of an airplane today can- 
not dispense with his car, he said. 
But if he had a vehicle that could 
be used on the roads and streets 
as well as in the air, large pro- 
duction and low prices would 
very likely be possible. 

“Automobiles are not purchased 
for the purpose of learning how 
to drive them and not until we 
learn how to build and sell air- 
planes for a purpose other than 
teaching their owners how to fly 
will we enjoy the volume of busi- 
ness to which the aviation indus- | 
try is presently entitled,” said 
John H. Geisse, Department of 
Commerce, in “Air Transporta- | 
tion Equipment For The Private | 
Owner.” He pointed out the| 
need for change in existing de- 
signs which would make possible 
relative ease of control of air- 
craft in the hands of many po- 
tential buyers. 

Transport Planes 

Safety, reliability, economy, 
comfort and convenience along 
with equipment design, construc- 
tion, maintenance and operation 
were the salient factors stressed 
in the paper “Operating Require- 
ments for Transport Planes,” by 
W. Littlewood, American Airlines, 
Inc. The type of future airplane | 
design so far as transport planes | 
are concerned, he stated, seems 
to be fairly well established by 
the present trend towards low 
winged all metal monoplanes. 
Airplanes are built to fit engines 
already available and engines of 
1,000 horsepower of proven re- 
liability must be available before 
hopes of future transport equip- 
ment can be realized. 

A bi-motored monoplane of 
from 30,000 to 40,000 gross weight 
and powered with two motors of 
from 1,000 to 1,500 horsepower 
each; motors designed and super- 
charged to hold maximum power 
up to 25,000 feet; sealed cabin; a 
cruising altitude around 35,000 to 
40,000 feet, and an _ operating 
speed of 275 to 300 miles per hour 
making possible a transcontinen- 
tal flight in 10 hours, was the 
opinion expressed by J. H. Kin- 
delberger, General Aviation Mfg. 
Corp. The subject of his paper 
was “The Designer’s and Manu- 
facturer’s Viewpoint On The Re- 
quirements For Aircraft Intended 
For Airline Operation. - 





Lahey Foundry Loss 


$153,383 for 1934 


Muskegon, Mich., Jan. 18. — A 
net loss of $153,383.73 for the year 
ending Oct. 31, 1934, or slightly 
more than the net loss of $150,- | 
314.39 for the previous year was | 
reported today at a meeting of 
the stockholders and directors of 
the Lahey Foundry and Machine 
Co. The loss of the past year in- 
cluded $23,693.25 depreciation on 
fixed assets. 

Sales for the past year were 
$518,000, and were shown to be a 
little greater that those in 1933, 
and prospects for still greater 
business is in view for 1935, ac- 
cording to Herman A. Becker, 





| president. 


“Now This Thing Here--” 





R. H. Grant, vice-president of General Motors Corp., tells W. S. 
Knudsen, executive GM vice-president, about the power brake dis- 
_ ws at the Buick exhibit during the Detroit Auto show. 





United Motors Concludes 
Convention With Dinner 


Detroit, Jan. 18.—Concluding alt 
week’s intensive study of im- 
| proved service operations for | 
1935, with a goal in excess of that | 
of any previous year, 24 branch | 
service managers and 37 service | 
engineers of the United Motors | 
Service organization gathered to- | 
gether for the annual dinner of | 
the organization here tonight. 

In view of the fact that during 
the week 18 speakers had ap- 
peared before the convention, the 
dinner was conspicuous by the 
absence of speeches of a tech- | 
nical nature, and was one of com- | 
plete relaxation from business of 
any kind. 

The theme of the week was the | 
exploitation of new methods and} 
new devices for more efficient 
and profitable service. Speakers | 
from manufacturing concerns| 
making products merchandized | 
through the organization brought | 


to ng a| to light the qualities of 1935 test- 
ing and servicing apparatus. 

Proper and efficient braking on 
cars and trucks was stressed in 
| view of higher speeds and the 
need for better brake adjustments 
on older cars. 

The Guide Lamp Co., manufac- 


| turers of a new head light test- 


ing and adjusting device, called 
attention to the need for proper 
lights at night. 

A new motor analyzer in which 
the cathode ray is used for test- 
ing the electrical apparatus of a 
motor, was shown. It is sensitive 
to 20,000 cathode ray flashes a 
second, a test which heretofore 
has only been possible in the most 
expensively equipped laboratories. 
It is claimed that the new ma- 
chine will permit closer adjust- 
ments for more efficient motor 
performance. 











NO INFLATED PRICES 


$3 buys you choice room at New York’s 


famous Hotel Lexington 


You pay no premium to enjoy the full comfort and lux- 
ury of the famous Hotel Lexington. Pleasant, airy rooms. 
Both tub and shower baths. Circulating ice water. Full- 
length mirror. Bedside and dresser lamps. Radio. Unex- 
celled service and courtesy, four popular-priced restau- 
rants (Little Jack Little and his orchestra play nightly 
in the famous Silver Grill) and the handiest location in 
New York...Only 3 blocks from Grand Central Station. 

Single rooms as low as $3 a day, and double rooms 


$4 and up. 


HOTEL LEXINGTON 


48th STREET AT LEXINGTON AVE., NEW YORK CITY 
Charles E. Rochester, Manager 


Directed by National Hotel Management Co., Inc. Ralph Hitz, President. Hotels 
Netherland Plaza, Cincinnati; Adolphus, Dallas, 


Book-Cadillac, Detroit; 


Van Cleve, Dayton 
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NADA to Return in 1936; 
Vesper Re-elected Chief 


(Continued from Page 1) 


Retailing code was adopted for 
the dealer body a year and a half 
ago. 

Outstanding was the outlining 
of the program for 1935 which 
includes a better understanding 
on the part of the dealers of 
the new sales problems and costs 
of operation under current busi- 
ness conditions and better rela- 
tions with the public through im- 
proved provisions of the code. 
The business of selling new and 
used automobiles could be raised, 
it was said to a distinct place in 
the field of major industries by 
effectively and faithfully serving 
the interests of the car buyer. 
More equitable dealers and fac- 
tory relations, tending to more 
profitable operation for the deal- 
ers, were discussed. 

Dealers Friendly 

To those who have followed 
these meetings, the Detroit ses- 
sion will go down in the associa- 
tion’s history as being one in 
which the glad hand of friend- 
ship and commaraderie predom- 
inated. This was evidenced the 
moment the registration booths 





were opened Monday. Dealers 
from every section voluntarily 
introduced themselves to each 


other, ready to join hands in any 
program which would benefit the 
members as a whole. The De- 
troit contingent, headed by Aaron 
DeRoy, acted in many cases as 
hosts to the visitors. Mayor 
Couzens welcomed the visitors 
and the police department, 
through Commissioner Pickert, 
extended its courtesy. This ‘“wel- 
come” spirit of Detroit and the 
continued hospitality during the 
week is responsible in a measure 
for the decision to hold next 
year’s meeting in the automobile 
capital. 

The election of F. W. A. Vesper, | 
of St. Louis, to another term was 
a tribute to his work of the past 
year. The resolution which was 
adopted in connection with the re- | 
election read, “Deep appreciation 
for the distinguished and meri- 
torious services which he has 
rendered the automobile dealers 
of America in his unswerving 
fidelity to their interests.” 
Vesper’s comment on the Detroit 
sessions and what was accom- 
plished said, “The first year’s ex- 
perience under the code resulted 
in more than just stabilizing of 
the trade and particularly the 
stabilization of used car prices 
by which the profit columns of 
the dealers have shown increases. 
We have been recognized by the 
car manufacturers, for they ben- 
efit in proportion to the benefits 
shown by the dealers. We feel | 
that the objective set up in our 
program to induce Congress to 
enact a law to make permanent 
the used car control and better 
provisions in the dealers’ code of 
fair practices will have the sup- 
port of many manufacturers.” 

Convention a Success 

L. M. Stewart and John O. 
Munn, both of St. Louis, national | 
headquarters of the association, | 
were re-elected treasurer and sec- | 
retary, respectively. George G.| 
McFarland, of Harrisburg, Pa., | 
who was second vice-president, | 
was elected first vice-president, | 
and Ernest Lied, of Omaha, Neb., | 
was elected second vice-president. 

The highlight of the convention 
was the address of Donald Rich- | 
berg, the dominant figure of the} 
NRA, at the dealer dinner. 

Contacts with groups of dealers 
following the convention sessions, 
disclosed they were highly pleased 
with the address of Donald R. 
Richberg at their banquet. The | 
banquet itself was a big success, | 
in the opinion of the 1,523 dealers | 
present. Among them were some | 
of the highest officials of the} 
manufacturing end of the indus- 
try. 

The part of Richberg’s address | 
which caused most _ favorable 
comment was his direct reference | 
to the automobile dealers’ code. 
Regarding it, he said: 

“I have no criticism to offer, | 
but only praise of the effort of 





| seph F. Delaney, of Washington, 


this industry and I would like to 
express my willingness, although 
not engaged in the detailed ad- 
ministration of NRA, to do all 
that I can to forward this effort, 
with full appreciation of what 
you are doing, and the strength 
of your co-operative purposes, to 
improve business practices and 
promote the general interests.” 

Another statement by Richberg 
that created much comment was 
that the NRA, “is very much 
alive.” 

In addition to Vesper’s address 
and Richberg’s dinner speech, the 
dealers had much to hold their 
interest. First on Monday after- 
noon came the open forum for 
questions to be brought to the 
attention of the sessions. It was 


| conducted by Jo G. Roberts, NRA 


Deputy Administrator. The 
appearance of Roberts at the 
meeting was hailed as a Wash- 
ington recognition of the impor- 
tance of the Detroit meeting. 

Roberts was followed by Walter 
B. Weisenberger, executive vice- 
president of the National Assn. of 
Mfrs. who talked on the “Bene- 
fits of Getting Together.” His 
theme was close association of 
dealers and manufacturers. 

Tuesday’s meetings, climaxed 
with the Richberg speech in the 
evening, were of more than or- 
dinary interest to the dealers. The 
morning’s session, called to order 
by Floris Nagelvoort, past presi- 
dent of the NADA, led off with a 
talk by James Dalton, editor of | 
“Motor.” His topic was “Things | 
that Count.” 

Business Ethics 

Next on the program was E. H. 
McCarty, president of Nash Mo- 
tors Co. When early in his ad- 
dress, he said “manufacturers 
cannot build permanent success 
out of losses shifted to the deal- 
ers” every dealer knew that the 
subject of dealer-factory relation- 
ships was getting down to the 
point they had been awaiting. He 
drew applause when he stated 
“the manufacturers and dealers 
will prosper together, or not at 
all.” 


B. E. Hutchinson, chairman of 
Plymouth and treasurer of the 
Chrysler Corp. pointed out that 
the present dealer-factory rela- 
tionship tended to restore capital 
structures, affording an oppor- 
tunity to take advantage of pres- 
ent business conditions and sta- 
bilize the general recovery 
program. 

R. H. Grant, vice-president of 
General Motors announced that 
he welcomed an opportunity to 
work with the dealers. A used 
car control properly administered 
and followed out, he said would 
be the salvation of many dealers. 
Grant said that starvation wages 
for salesmen meant a starvation | 
of sales for the dealer. 

W. J. Cameron, publicity man- 
ager for the Ford Motor Co. gave 
the dealers discussed ethical 
principles of business stated that 
the dealer who profits most is the 
one who holds himself aloof from 
anything which will militate 
against good honest business ef- 
forts. 


Executive Meetings 

The banquet in the evening 
practically concluded the dealer 
sessions. Wednesday and Thurs- 
day were devoted to meetings of | 
the Emergency National Commit- | 
tee and Friday was given over to} 
meetings of the association’s ex- 
ecutives. | 

The National Control Commit- 
te of the motor vehicle retailing 
trade, the official body in control | 
of the code under the NRA, com- | 
pleted its committee membership | 
by adding two additional men, | 
Jacob M. Freed, of Schenectady, 
N. Y., a used car dealer, and Jo- 





D. C., the full-time government 
representative. Other members 
of the committee for 1935 will be 
F. W. A. Vesper, ehairman; Aaron 
DeRoy, Detroit; Herman Wang- 
elin, Belleville, Ill, and T. W. 
Wilson, Baltimore, another gov- 
ernment representative. 
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Engineers From the Coast 





Here’s the delegation that dropped in from the coast for a week at the SAE meeting here. They are 
left to right, Edwin C. Wood, San Francisco Div., Pacific Gas and Electric Co.; H. A. Reinhart, Ethyl 
Gasoline Corp., Seattle; F. C. Patton, Los Angeles Motor Coach Co., and Harley W. Drake, Supt. Auto- 

motive Equipment, Portland Gas and Coke Co. 
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Photograph by Pictorial Studios, our affiliate 
Courtesy the Hudson Motor Car ( 


NEWSPAPER ENGRAVINGS 
that Print Well in Every Paper 


Tompany 





have perfected a method of etching 
that makes better results possible 


In the past, newspaper halftones 
have always been hazardous, for 
many reasons. You must remember 


we are now receiving the larger 
that newspapers do not print part of the business placed in 
directly from the original plate. Detroit 


We have changed the shape of the 
dot on the halftone so that it is 
easy to make a clear, crisp mat. A 


Advertising agencies and advertis- 
ers both have found from experi- 


good mat means a good stereotype; ence that Service plates print 
and that, in the final analysis, satisfactorily in metropolitan 
means good newspaper printing. centers all over the United States. 
Newspaper halftones reproduced We shall be pleased to discuss 
from plates by Service reproduce this matter with you at your 


well — consistently. Because we convenience, 


SERVICE ENGRAVING COMPANY 
BOYER BUILDING DETROIT, MICH. 
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Youngstown Area CUMULATIVE NEW PASSENGER CAR REGIS 


Steel Operation 
99% of Capacity 


STATES 


Youngstown, O., Jan. 18.—Steel 
operations in the Youngstown 
area Monday were at 59 per cent Aishome | 32 149! 195] 254! 23) 3 515) 1; 10 12! 564] - 


Chevrolet 


of capacity—an increase of three 
points from the previous week, 
and likely will cross 61 per cent 
before close of the week, mill ex- 
ecutives said. 


Operations one year ago were 
at 37 per cent of capacity and two 
years ago 18 per cent of capacity. 
In 1932 operations were 32 per 
cent of capacity and in 1934, 44 
per cent of capacity. Ten blast 
furnaces will be melting today 
compared to nine a week ago. 

Republic Steel Corp. blew in its 
third blast furnace at Hazelton, 
giving the company four extra 
furnaces out of five it has in the 
district. 

Of the 83 open hearth furnaces, 
47 will continue active, with pros- 
pects of one or two additions 
during the week. Operating con- 
ditions in connection with the er- 
rection of the Sheet and Tube hot 
rolled strip mills are responsible 
for the suspension of the Bes- 
semer plant which will resume 
soon. 

Two other Bessemer plants, the 
Republic and the Carnegie Ohio 
works, will continue operation at 
an average of 40 per cent of 
capacity. 

Fabricators show little changes, 

General Fireproofing Co. contin- 
ues to average about 75 per cent 
and Truscon Steel about 40 per 
cent. Other fabricators, especi- 
ally those working on automobile 
parts, report improved schedules. 
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Canada Ford Dealers 


Gather in Toronto 


Toronto, Ont., Jan. 18 (UTPS). 

-Approximately 150 Ford dealers 
from Ontario centers were guests 
of the Ford Motor Co. of Canada 
at the Royal York Hotel for the 
annual gathering and luncheon 
held by the company in connec- 
tion with the National Motor 
Show of Canada. 


The speakers included Wallace 
R. Campbell, president of the 
company, who pointed out there 
was every indication of a large 
increase in sales of cars and 
trucks in Canada this year, Bryce 
R. Muir, general sales manager, 
and Wallace Murdoch, Toronto} 
sales manager, who presided. The 
gathering included a large group 
of Ford executives from the East 
Windsor home office. 
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Figures furnished by R. L. Polk, New Jersey Motor List and Sherlock M Arnold. 
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TRATIONS 28 STATES DECEMBER 1934-1933 
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TRATIONS BY MAKES AND MONTHS 1934-33 


NASH GROUP NON-AFFILIATED MANUFACTURERS 
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April 34 250 re 1751] 373, 126, 97) 46) om 514| 646] a 261 <001 400, 32] 222900 
Z Se 1040) 1040] 650} 354 142] 96) 982| 656] 915) 169| 252] 2859 1051| 238] 119972 
May | "341 a3 1738| 2716] 597) 85| 45) 96) 1535) es7} 516, 211 519, 4140, 825, 21] 219163 
; 33] 1222| 1222] 984| 364| 176] 129] 1015] s8o2| 1010! 168] 369] 3490) 2576] 155] 160225 

june —‘__N 34 aes} 1342) 2703] 477; 58) 23; 45) 1291) 669; 581; 193| 465; 5226] 772; 18] 223642 
a 33 1268| 1268] 742) 382} 292] 143] 1105| 818! 9071 195] 376, 4192) 2546] 104] 174219 

July ae 34] +1409) 1216) 2625] 602) 35, 19) 12) 1532) 692| 840 a 467| 4745! 938} 26] 228760 
Oe | 1143 1143] 551| 335! 328] 153| 1144| 694! 806! 230 396] 4119] 1444) 76] 185700 

August : "34 1342) oe 2304] 510! 19) 17 8| 1290, 666, 637; 184| 395| 3652| 912; 23] 193828 
: 7334 801, 801} 406| 334) 403| 142) 1103! 610° 678! 203) 299| 8202| 1415) 76] 178935 

September "34 03s 907, 1945] 641; 19 4 6 865| 572; 555; 103; 289| 2554) 562} 33] 146931 
783 574, 574) 359| 278) 510| 110| 939] 537| 971] 191| 364] 2205] 1188] 69] 157834 

October 341 1066) 1132) 2198] 651) 61/ 7| 5| 1003! 616| 635| 90) 310) 3093) 420) 22] 140880 
33] | 460| 460] 292] 257| 510] 100| 752|° 507| 893] 252] 437| 2362) 1016] 115 136075 

November '341 9947/1022; 1969] 450) 94, 6 3| 656, 675, 599) 110| 262) 2512; 308; 32] 107648 
331 1113| 1112] 204 171} 451; 97) 587| 445) 624) 265| 342} 4218) 775| 56] 94145 

Total for 11 Months 341 8589) 13652) 22241] 5153) 969| 945) 358/12275| 5926) 6071) 1641| 3620) 39447| 6323| 300] 1813218 
331 9816; 9816] 4840) 3558! 2955| 1277| 9656! 6448! 8721| 2041| 3424] 33416/14750| 1530] 1435170 

11 Mos. Plus 28 34] 6887 13898] 22785] 5334| 1034) 949| 359|/12537| 6207| 6216| 1677| 3689| 40243 6406| 305| 1844607 
States for Dec. 10378} 10378] 4928] 3631| 8106) 1290] 9841] 6548) 8872) 2086) 3494] 34441|14939|] 1555] 1458568 
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Keller Believes 


Automobile Led 
Recovery March 


By K. T. KELLER 
President, Dodge Bros. Corp. 


Detroit, Jan. 18. — Among the 
many heartening demonstrations 
of what for want of a better term 
I might call the 
‘courage 
of American in- 
dustry,” none 
has approached 
the sheer grit 
and foresighted 
vision with 
which the auto- 
mobile industry 
2 has, especially 

A during the past 
two years, taken 

— a ie ed 
dustrial recovery. 

During times when the entire 
country was engulfed by propa- 
ganda for or against this or that 
condition, the one industry that 
resolutely refused to succumb to 
“jitters” was that which continued 
to provide the greater part of the 
civilized world with personal and 
commercial transportation. 

While the motor car industry of 
today no longer is a rollicking 
youngster it retains the youth- 
ful spirit of constant progress 
that permits nothing about motor 
car development ever to grow old. 

About this time two years ago, 
the industry’s statisticians could 
report a heartening increase over 
the business of 1932. We know 
now that the business of 1934 has 
topped that of 1933 again by a 
substantial margin. The replace- 
ment market is absorbing all new 
vehicles sold during the present 
year. Employment has gained as 
the year progressed and at times 
approached the levels of 1929, 
while hourly wages exceeded the 
highest 1929 rates. The tax yield 
on new vehicles has climbed to 
new peaks, and millions of men 
are again employed directly and 
indirectly on Federal aid and 
state roads and on local highways. 

The active part which the au- 
tomobile industry has played in 
the demonstration of the country’s 
recuperative powers is of course 
not confined to the leaders. Much 
of the support has come from the 
contagious faith of the “little fef- 
lows,” the tradesmen, the white 
collar workers and others whose 
optimism, multiplied many times, 
spread to the higher places until 
it mounted to the waves of con- 
fidence which we see everywhere 
today. 





HIGHLAND 
PARK HOTEL 


AIKEN 
South Carolina 


. . « Queen of 


Winter Resorts 


Located in the heart of 
the long leaf pine country, 
offering every service for 


the comfort and entertain- 
ment of our guests. 
Spacious lounge and sun 
parlors, large colonial din- 
ing room as well as pri- 
vate dining rooms where 
regular social events are 
held. 125 rooms with bath, 
single and ensuite. 

18 holes of golf—all grass 
greens and tees, first and 
eighteenth greens at hotel 
entrance. 


Special reduced rates 
for the season. 


Write for booklet. 
W. D. CHRISTIAN, Lessee 


Average Winter Temperature 55° 
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Stout Installed as Head The Old Manassa Mauler 
Of Engineering Society 


eo ase 











(Continued from Page 1) 


° e 
dent, after conferring life mem- Pontiac Projects 
berships on three past presidents, ~ 6 
announced that the society has 40.000 Cars In | 
increased its membership during | wre 
the past year to 5,031, a gain of I irst Quarter | 
nearly 1,000. The reserve list now 
numbers 585. He also announced q 
that through a fund donated by 
the Automobile Manufacturers 
Assn., increased facilities for} 
technical research by the Society 
have been provided. 

K. T. Keller, president of Dodge 
Bros. and vice-president of the 
Chrysler Corp., acted as toast-| |. ; s 
master. While paying tribute to shipped during the same period a 
the engineers for the work done apo Rat The first quarter ee 
. : Bi jection, which these key men in 
in developing motor car building,| the field presented, calls for 40,000 | 
he chided newspaper and adver-| cars, or more than one-half the 
tising men on their new car an-| total production of the factory | 
nouncements. last year. 

The principal speaker of the With brief cases bulging with 
evening was Philip Sporn, vice-| evidence of the form of definite | 
president in charge of engineer- commitments from dealers, F. C. 
ing of the America Gas and Elec- | Sibley of New York, V. L. Murray | 
tric Co. He commented on the of Detroit, Allen Wright of Chi- 
difficulties and dangers in gov- Cali? cccaal cata Gare Jack Dempsey, former heavy-| wrestling bout refereeing tour| brought out the fact that Kearns 
ernment control of public utili- same story of business veviea) | weight boxing champion of the | through New England. The name| was not the ex-champion’s old 

world, recently checked in at a/ directly above his on the register | manager, but a Dodge representa- 


ties as contrasted with private} thoy 
: , , ghout the country. : : 
ownership. His subject was “Mod- Allen Wright, head ~ the mid- | hotel in Keene, N. H., while on a’ was “Jack Kearns.” Inquiry | tive on a business tour 


Fearne eed te | et, region under whose. suis: 
*| diction falls the huge agri | J 
developments which have led tO/area of the icicles Pade. | W. = Cameron 
increased power delivery, and re-| reported that scores of small | 
duction in power line losses to the| rural dealers who heretofore have | 
manufacturer. bought their cars one at a time 
During the week, 37 technical | 2OW are ordering in carload lots. 


papers have been presented on In one of his smallest zone areas, 


s ; centering around Oklahoma City, 
various phases of automotive and Wright said that 17 small dealers, | 


aviation engineering said to be @/ who never in their history have 
new record in the society’s activi- bought Pontiacs other than singly, 
ties. have placed orders for carload 

— shipments. | 


Dealer Dinner 
: Complete Study | 
Will Feature Of &Hour Dav 


Frisco Show / 


Pontiac, Mich., Jan. 18. —- Re-| 
gional managers of Pontiac Motor 
Co., gathered at the factory this | 
week, asked for more than twice 
as many Pontiac sixes and eights | 
to take care of the requirements | 
of the country during the first 
three months of this year as were 














Why Not An NADA Show? 


(Continued from Page 1) 

NADA set the date for their next | to the factories in contacting so 
convention in Detroit the middle} large a number of dealers, I am 
of December and that they spon-| sure the space could be sold at a 
sor in addition to the National] profit to NADA which would go a 
Convention, an automotive trade] long way toward defraying the 
exhibition for dealers only. expense of that organization. 

This scheme would not only I should like to recommend to 
have the merits of multiplying] the management that they in- 
many times the number of mem-| vestigate this possibility for wHat- 
bers attending the convention,| ever merit it may have. I person- 
because of their desire to see the| ally know of one organization in 
new products which would be of-| a much smaller industry than our 
fered, but I believe a healthy| own which has averaged a net 
profit could be shown to the asso-| profit of $50,000 per annum on 
ciation from the exhibition space] their exhibition and it is one of 
sold. the most popular features, both 











San Francisco, Calif., Jan. 18.— tional Code Authority for the 

trucking industry has informed 

One of the features of Auto Show| npra that it will have completed | 

week in this city, Jan. 19 to 26,| its study and report on the pos- | There would need to be no co-| with the manufacturers and deal- 
inclusive, will be the testimonial sibility of establishing a uniform ercion whatsoever brought upon| ers of their operation. 

dinner in honor of J. E. French, | eight-hour day in the industry by |W. J. Cameron, of the Ford Motor; any manufacturer who did not| Luckily, Detroit has one of the 

Dodge distributor and one of| Feb. 1, and the time for submis- Co., was among the list of factory | care to have his models ready to] largest exhibition halls in the 








California’s veterans of the auto-| sion of the report has been ex- executives who addressed the | show alongside that of his com- country—all on one floor and can 
motive industry. tended until that date. | NADA meeting this week. petitors for comparison. The care for such a dealer’s show ade- 
Motor car dealers from all sec-|_ bs —_ ee the code | —— s ~~ | space sold to an individual manu-| quately. 

tions of the state are to be pres-| °U aan to ith h the study in New Plastic facturer would not need to be al-| 7 realize fully that the matter 
ent at the “Jack” French dinner, | ©O-OPeration with the National In-| Akron, 0., Jan. 18.—A new plas-| lotted according to his position in] o¢ time and pl: f i 

, . Avinash - v3 ae? ; ; place of announcing 

to be held at the Palace Hotel dustrial Relations Board. tic material, said to be superior to| the industry, but rather would be] jew models is one of the major 
=e ’ The code provides a basic 48-| rubber for the manufacture of a| dependent on his ingenuity, his ; J 

, ’ problems confronting the indus- 


. der th spic f th as : ke wahoo te tae haan! « ; ao 
Jan. 22, un e auspices o ©| hour week, but allows exceptions | wide variety of products, has been interest in the exhibit and the coe on & whale and 1 tale Ue 





Northern California Motor Car for drivers and their helpers. It | developed by the research depart- | sian , 
Dealers Assn. required the code Pho acer to | ments of B. F. Goodrich Co. The | —. of space that he would/ program of a dealers’ operated 
: | stud the nablaninite : ; material may be molded into any ’ eA show, by and for dealers, would 
The committee in charge of the on Oe a ee - @ | shape, resists the action of various The exhibition for the trade} help to solve it, without interfer- 
affair includes Fred W. Pabst, na é & ay for all em-| chemicals injurious to rubber, and! which I suggest, would in no way,|ing in any way with the tradi- 
eS. = | negsesses ve rreate xing li , . 
general manager, Don Lee, Olds- | P’® - possesses even greater flexing life. shape or manner supercede nor] tionally accepted public shows. 


mobile dealer and Cadillac and | interfere with any of the public I hope, Mr. Editor, that this 





LaSalle distributor, who is also} showings i i , s : 
chairman of the San Francisco | The Rotary Meets. Too _ Showings in New York, Detroit or! suggestion will result in a discus- 
| , elsewhere. Nor would it inter i r columns of the sub- 
Motor Car Dealers Assn. Auto fere with their established dates.|°., hee ” 
; ates.! ject. There may be some “bugs 


As a matter of fact, I believe that in the plan but I must admit that 
the very element of secrecy which | jn talking it over with several in- 
would surround the showing to] gividuals, any one of whom knew 
the trade at Detroit, would en-| more about the subject than I 
hance the public interest in the] youig profess to, I did not un- 
regular automobile shows. cover a genuine criticism of the 
Tt seems to me that the manu-| pian, In fact, it met with such 
facturer would welcome an op- general approval that I am won- 
portunity to set up a different! Goering why it cannot be worked 
type of exhibition for a strictly out. I hope that some of your 
trade show than he would at 4| readers will take time out to ex- 
public showing. The “gingerbread | press their opinion on this sub- 
and tinsel’ could be eliminated ject.—George M. Slocum. 
and in their place displays of ad- 
vertising, servicing and financing, 7 
which the dealer is interested in,| Service Men Attend 
could be set up. The men who e ° 
handled the booths at an exhibit United Motors Dinner 
| such as I picture in my mind Detroit, Jan. 18.—Service man- 
would be representative of these| agers and engineers from United 
departments, whom the dealers} Motors Service branches in 25 
would have an opportunity to! American and Canadian cities at- 
confer with comfortably and/| tended a banquet in the auditor- 


Show committee, general chair- 
man, Don Gilmore, Chevrolet 
dealer and president of the San 
Francisco Motor Car Dealers 
Assn., John H. Eagal, of Stockton, 
president of the Northern Cali- 
fornia Motor Car Dealers Assn., 
J. E. Rodman, of Fresno, William 
Silva and Royal Miller, of Sacra- 
mento, and Arthur D’Ettel, man- 
ager of the dealer association. 


Pabst announced today that the 
speakers at the dinner will in- 
clude William L. Hughson, pio- 
neer Ford dealer of the Pacific | 
Coast and member of the NADA 
executive committee, Arthur 
Knuckey, vice-president of the 
San Francisco dealer body and 
member of the 1935 auto show 
committee, William L. Horn- 
blower, attorney for the dealer 
association, and John H. Eagal, 


president - Seen Cali- leisurely. ium of the General Motors Bldg. 
fornia Dealers Assn. I know from our correspond-| Friday night. 
ence: our poll of dealers last fall, Since Monday the group has 


The affair promises to be the 
largest gathering of motor car 


| 
| and our contacts during the cur-| been attending day and night ses- 
dealers for an occasion of this 


| rent week, with a great many| sions of a national convention 
kind in more than five years, and dealer members from all parts of | called by F. A. Oberheu, president 
some of the members of the com- the United States, that they| and general manager, and con- 
mittee predict that it will be the| W. C. Cowling, left, sales manager of Ford Motor Co., tells the Rotar-| would give unanimous approval | ducted under the chairmanship of 
largest dinner ever given in honor | ians about it in their meeting here this week. Harry Robins, Rotary | to such a plan. T. H. Nagle, head of the service 
of a member of the automotive president (center), and William Hughson, California dealer, are While I believe that this plan| engineering section of the organ- 
industry in the entire state. “giving ear.” would represent an actual saving | ization. 














Merger Rumors 
Aceounted for | 
Some Strength 


By C. J. ALEXANDER 


New York, Jan. 18.—With the 
New York Automobile Show out 
of the way, the enthusiasm re- 
garding automobile stocks on the 
Stock Exchange this week died 
down somewhat. With the gen- 
eral market weakened by outside 
influences, the turning of atten- 
tion from the motors came at a 
time when they were susceptible 
to selling. The result was the 
loss of much of the ground 
gained preceding the exhibition. 

It became evident during the 
week that at least some of the 
strength in the shares of the 
smaller companies of the indus- 
try, the so-called independents, 
had been due to a renewal in 
Wall Street of rumors of a big 
merger of these units. The talk 
even got to the stage of a name 
being given to the new big con- 
cern which was to be formed, it 
having been reported that printed 
descriptive matter had been put 
into circulation in the Street. 
The rumors were followed by de- 
nials by officials of most of the 
companies mentioned as probable 
participants in the combine. 

As far as the general automo- 
bile situation is concerned, there 
has been no apparent change in 
the favorable feeling in financial 
quarters here. Confidence is felt 


that 1935 will be a bigger year for | 


indust than 1934, with the} 
ene : | will spend over $26,000,000 in Can- 


|} ada 


feeling being that most of the 
manufacturers will participate in 
the expansion. There is a belief 
in some quarters that the distri- 
bution of the 1935 sales may 
differ somewhat from that of last 
year and the statisticians 





are | 


busy trying to figure out what the | 


new set-up will be. 
The Automotive 
stock price averages showed the 
following changes in the week 
ended Wednesday, Jan. 16: 
Last ‘This 
Week Weel 


“4 Motors 24 
10 Car-truck companies. 24.15 
10 VParts-accessories = i ” 
1 Tire-rubber 17.9 16.82 

The losses for the week were 
pretty evenly divided among the 


Daily News| 


aE Mee kee 
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Motor Shares Lose Ground Gained uring NY Shae 


| Sales of Higher 


Price Cars Up 


Austin, Tex., Jan. 18. 
compiled by the Bureau of Busi- 


Figures 


ness Research disclose that new | 


passenger car registration in fif- 
teen representative Texas coun- 
ties during 1934 totaled 47,040, an 


increase of approximately 28 per | || 


cent over the preceding year. 
“December registrations of 2,011 


cars were 29 per cent below No-| 


vember, but 11 
December, 1933, showing the usual 


per cent above | 


seasonal slump from the previous | 


month,” the  bureau’s_ report 


stated. 


“Comparisons with December, | 


1933, by price groups, 
of special note,” the bureau says. 


“For the lowest price group there | 


was a decline of 15 per cent; for 
the next group, an increase of 66 
per cent; for the one above this 


an increase of 128 per cent and} 


for the highest price bracket an 
increase of 188 per cent. More- 
over, this latter group showed the 
substantial gain of 32 per cent 
over November. A similar fav- 
orable comparison in the higher 
price brackets was noted in the 
November report.” 


Conndies Ford Plans 


To Spend $26,000,000 
Toronto, Ont., Jan. 18 (UTPS). 
Wallace R. Campbell, president 

of Ford Co. of Canada, attending 
the National Motor Show of Can- 
ada here, announces the company 


in the immediate future, of 
which sum $3,500,000 will be spent 
in Toronto. The latter sum will 


is worthy | 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Jan. 18, 3:35 P.M.—In continued quiet trading on 
the New York Stock Exchange today the motors were 


fractionally higher. 
peared to have difficulty 
the selling which marked 


General Motors and Chrysler ap- 
in making headway 


although 
the early part of the week 


seemed to have been pretty well exhausted. There was 
nothing to indicate that stock sold at high prices was 
being rebought in any quantity. 


Truck Code Authority 


Makes Budget Revision | 


Washington, Jan. 18.—The Na- | 
Code Authority for the) 


tional 
trucking industry has made a re- 
duction of $827,567.40 in the code 
administration budget for 
period Feb. 10, 1934, to Feb. 9, 
1935, and has submitted a revised 
budget of $886,591.44 for approval 
of NRA. 

Lack of precedent in code ad- 
ministration, and of statistics on 
the extent of trucking operations, 


| forced the code authority to make 
| its original estimates on an al- 


include $3,200,000 for purchases of | 
goods and services in the Toronto | 
district and a payroll of $300,000 | 


at the Dominion plant. 


With the exception of the Bor- | 


Canadian 
Toronto 


where the 
is located, 


der Cities, 
Ford factory 


| has the largest share of any city 


| in the company’s expansion pro- | 


various groups, with selling in the | 


and truck 
being somewhat more 
than in the parts and 
and tire and rubber issues. 
leading motor 
rally of Wednesday 


car company 


The 


to regain 


shares | 
insistent | 
accessory | 


issues failed in the | 


their losses of the preceding day. | 


Some of the accessory stocks that 
had held well in previous selling 
gave ground rather sharply dur- 
ing the periods of weakness. 


gram, said Campbell. He also 
stated the company expected its 


| tion of a state-wide speakers’ bureau | 


business in Canada in 1935 would | 


be the largest since 1930. 


together tentative basis. Actual 
experience with code administra- 
tion demonstrated that the orig- 
inal and tentative estimate of 
$1,714,158.86 could be reduced 
nearly 50 per cent. 


The basis of contribution to| 


code administration is $3 annually 
per vehicle registered. 


Fight Tax Diversion 
Sacramento, Calif., Jan. Any 
move to ae gasoline hg ‘funds 
from highway construction work will 
meet vigorous and _ well-organized 
opposition, it was reported here to- 
day. 


resentatives of 30 California auto- 


mobile clubs and civic organizations, | 


a program of opposition to diversion 
of any part of the 
line tax funds was mapped out. The 
plan adopted includes the forma- 


of advertising 
as well as 


and the preparation 
to appear in newspapers 
a series of radio talks. 


|H. Richards, 
| truck branch manager, was host 


At a meeting attended by rep- | 


California gaso- 








| Three Are Promoted 


By AC Spark Plug Co. 
Flint, Mich., Jan. 18.—Announce- 


ment of three executive promo- 
tions involving veteran members 


| of the AC Spark Plug Co. staff 
the | 


is made by Fred S. Kimmerling, 
president and general 

Charles W. Crick was 
asst. to the president. 
erly was office 


made 
manager 


Hanson, of the inspection depart- 


ment, was promoted to a super- | 


intendency, with jurisdiction over 
the instrument department, a 
newly created position. Kennett 
Wilcox, formerly assistant to 
Crick, assumes the duties of office 
manager of the equipment sales 
department. 


Branch Manager of GM 


Host to Truck Dealers | 


Minneapolis, Minn., Jan. 18.—B. | 
General Motors 


to a group of northwestern deal- 
ers for the organization today 
and virtually every _princinal 
town in Minnesota, North I 
kota, South Dakota and weste 
Wisconsin was represented. 
Richards was the  princir 
speaker and Richard Doyle, wes: 
ern division manager, spoke ¢ 


| the company’s plans for this year. | 
district manager for | 
also | 


Cc. W. Ort, 
the United States Tire Co., 
talked to the dealers. 


AUTOMOTIVE STOCK GOS TATIONS) 


AT CLOSE OF MARKETS, FRIDAY, JANUARY 18, 


1935 


(Furnished 7 Wm. C. Roney Company, Union Guardian } Eaeing. Detroit) 


NEW YORK 


Last Sale 
Jan, 18 Jan. 11 


Low 
1934-5 


High 
1934-5 





halmers Mig 


Allis C 
American C, & F... 


14% 
437% 


157% 


1814 


165% 
ISS% 


Lee Rubber & 
Libbey-Owens-Ford Glass 


Jan. "18 ? an. 1] 


12 
307. 


Tire 


manager. | 


He form- | 
, of the} 
equipment sales department. Miles | 


Socony-Vacuum 
Acquires Sales 


Of Weidenhoff 


Chicago, Jan. 18.—Following an 
extensive period of testing, an- 
nouncement comes from Joseph 
Weidenhoff, Inc., that the Socony- 
Vacuum Corp. has taken over the 
distribution and sales of the 
Weidenhoff upper engine lubri- 
| cator. 

Negotiations to this effect were 
recently carried on in New York 
| by Joseph Weidenhoff and N. R. 
Norman, manager of the lubrica- 
| tion division of Weidenhoff. 

The lubricator is designed with 
a thermostatic control of oil feed 
which varies only with engine 
vacuum variations and oil is de- 
livered in proportion to the duty 
and load conditions of the engine. 
An initial “shot” of oil also is de- 
livered when the engine is cold 
and first started. 


Enameling Plant is 
Purchased by Parker 


Detroit, Jan. 18.—Rapidly ris- 
ing volume of automotive busi- 
ness and the increased demand 
for rustproof finishes is reflected 
in the announcement by Charles 
H. Awkerman, president and 
manager of Parker-Wolverine Co., 
of the outright purchase of Stone 
| Enameling Co. 
| The addition of the space and 
equipment of the Stone company 
increases Parker- Wolverine ca- 
pacity by 50 per cent. Additional 
| washing machinery and Bonder- 
| izing equipment will be installed 


| at the Scotten Ave. plant. 


rr... 3 
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(NEG 


MUNDAY, 


45 P.M. SUN OIL Blue), Lowell 
Thoma 
PLM. PHILGO (0% 
P.M. STUDEBAKER 
ard Himber rehe a loey Nash, 
8: 30 P.M. FIRESTONE (NBC, Red), 
Eddy baritone mixed chorus; 
Daly" ! n orehe tra 
HUDSON (Columbia) Kate Smith Review 
- 00 P.M.. SINCLAIR (NBC, Blue), Minstrel 


Show with Gene Arnold nterlocutor 


| 6: 


Carter, 
Rich 
tenor, 
Nelson 
William 


lumbia Boake 


7:45 
8:00 (NBC, Red) 


TUESDAY, 
SUN OL 


JAN. 22 


— P.M. (NIM Bine) Lowell 


7 45 PM PHILCO (Columb Boake Carter. 
8:30 P.M. PACKARD (NBC, Blue), Lawrence 
| Tibbett; Wiltred Pelletier’s orchestra; John 
fh. Kennedy 
9:30 P.M. (UEVROLET (4 
Jones’ orchestra 
TEXAS (NBC, Red), Ed Wynn, the 
Chiet; McNamee and Eddie 
in’s mitisic 


olumbia) Isham 


Fire 


Graham Duch- 


Shares of the tire and rubber | 
manufacturers continued to fol-| 
low an erratic course. These} 
stocks are having difficulty in| 
holding gains that they made | 
during periods of strength. 

The report of the General) 
American Investors Co., an in-| 
vestment trust, showed that as of | 
Dec. 31, 1934, it held 7,500 shares | 
of Goodyear Tire & Rubber Co. | 
in its portfolio, as against 11,000 | 
at the close of 1933. This was a | 
reduction of 3,500 shares. The | \ ; Commercial Iny. T. (2) 58 27% Sparks-Withington 
holdings showed no important/] 23, 14 Continental Motors ; 1% Stewart-Warne: 
holdings of other automotive } Curtiss-Wright » 244 234 i Sg Studebaker 
issues, 2% a Wright A 87% Thermoid Co. .. ‘ CITIES SERVICE (NBC, Red), 

A committee has been formed 3 du Nemours Thompson Products , : oe — ae. ola — 
on behalf of the holders of the | Timken Roller Bear , wa sae beat secede 
6 per cent subordinate ten-year | & Carb, (1) 

6 per cent notes of the Kelly-| Alcohol. . 
Springfield Tire Co. The com-| 

mittee, of which W. B. Stratton is 
chairman, has asked the holders 
to send in their names so that it 
may communicate with them. A 
reorganization of the company 
has been effected. 
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10:30 P.M. 
Harry Richman 
John Bo Kennedys 


Chain 
La Fr. 
an Woolen 
Auto (2) 
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Budd Wheel Co 31% 
Chrysler 3874 
Collins & Aikman 
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SHELL OL 
Sport Review 
RCA RADIOTRON 
City Party: guest 
orchestra; John B 
STUDEBAKER ((%« 
nber’s Champion 


JAN. 
(Col 


26 
imbia 


Industrial 
Rubber 
Westinghouse E 
Yellow Truck 
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| SUNDAY, JA 
Bendix Aviation | 
» |} 6:30 P.M.—ACME PAINT 
Borg-Warner ; ; ; 2 Ed McConnell 
Houdaille-Hershey B .. a 77% 73 7:30 P.M.~-GULF REFINING ((« 
Modine Mfg. Rogers and orchestra 
Perfect Circle ——. — 
Pines Winterfront Hamilton "Harty, 
chior, Metropolitan 
artists 
9:00 P.M.--FORD (Columbia), Ford Symphony. 
10:00 P.M...PONTIAC (NBC, Red), Pontiac 
program featuring Jane Froman, contralto; 
Modern Choir; Frank Black’s dance or- 
chestra, 


Smiling 


Goodyear T. 


tumbia), Will 


Graham-Paige : 
Hayes Body Corp. 
Houdaille-IHershey 
Houdaille-Hershey 4 
Hudson Motor 
Hupp Motor 
Inter. Harvester 
Johns- Manville 
Kelly-Spring. 


Crews Appointed 
Toronto, Ont., Jan. 18 (UTPS). 
A. D. Crews, Toronto, has been ap- 
pointed asst. sales promotion man- 
auger for General Motors of Canada, 
specializing on used cars, his work 
to relate to all sales zones in Can- 
ada. Crews is taking up his -head- 

quarters at Oshawa at once. 


(NBC, Blue), 
Sir 
Mel 


guest 


MOTORS 
Sy fyshon Concert ; 
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Tire Warner Aircraft Corp. 











Studebaker dealers cheer the new 
, miracle-ride Champions of 1935 
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a isn’t any doubt of it... Studebaker has the car of the 


year. If you want to make real money instead of merely making 
motions—if you want to get out from under the shadow of the 
multiple dealership threat—talk to Studebaker now/ Address 


Paul G. Hoffman (himself a successful Studebaker dealer), President, 


The Studebaker Sales Corporation of America, South Bend, Indiana. 





